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Here are some of 


Great American’s attractive 
new sales boosters 


Great American has developed for use by its agents, a series of dra- 


matically different new folders designed to help get more business from 
customers and prospects. Attractively printed in eye-catching color, 


each piece in the series helps start conversations that end in closed sales. 


Ask the Great American fieldman in your area to show 
you samples. Or, write directly to the home office, 
1 Liberty Street, New York 5, N. Y. 


- Oreat American Oroup } Great American 
See Insurance Companies 


FIRE » MARINE - CASUALTY: SURETY 


Great American - Great American Indemnity - American National Fire - Detroit Fire & Marine - Massachusetts Fire & Marine » Rochester American 


18,000 LOCAL AGENTS * WORLD-WIDE FACILITIES * STANDARD STOCK COMPANY PROTECTION 
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error-pr oot 








While an “error” on the baseball diamond may be rela- 
tively unimportant and harmless, an error on the part of 
the professional man may easily lead to a ruinous judg- 
ment. You can shortstop the possibility of loss for your 
clients by placing their Errors & Omissions coverage 
through Illinois R. B. Jones, Inc. This insurance can 
be written on attorneys, appraisers, collection agencies, 
corporation directors, notary publics, stock brokers, etc. 
And don’t forget .. . it’s available for insurance agents 
and brokers, too! 


lindis f.B. Jones Ine. 


175 W. Jackson Blvd., Chicago 4, Ill.» WAbash 2-8544 
C. Reid Cloon, President 


1401 Peachtree St. N.E., Atlanta, Ga. « Emerson 2584 
William E. Lersch, Vice-President 
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APPRECIATES HELP WITH 


“EVERY DAY” PROBLEMS 


“One outstanding quality among your men is an 
optimistic enthusiasm and a professionalism in their 
manner and their knowledge. We agents, being on the 
ground floor. close to the earth insurance-wise, doubly 
appreciate a company man who helps us solve our 


every day problems.” 


C.7.G., Framingham, Mass. 








Se) 
OMPANIES 


SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY + SPRINGFIELD, MASS. 
NEW ENGLAND INSURANCE COMPANY + SPRINGFIELD, MASS. 


MICHIGAN FIRE AND MARINE INSURANCE COMPANY + DETROIT, MICHIGAN 








PULLARS of MUTUAL 
SA TISFACTION 
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Non-assessable, divi- 
dend paying. good 
will policies and 
services have been 
the mainstays of our 
growth. 


Today LUMBERMENS is a highly valued company 
because a solid foundation was laid in the begin- 
ning—a foundation for working for the benefit of 
all concerned in our underwriting transactions. 
From this solid foundation rise our four pillars of 
Mutual ‘satisfaction— 
@ Non-assessable, dividend paying policies. 
@ Speedy and just settlements for losses—any- 
where across the nation. 
share of the good e Agency sales helps, promotion material, and 
will — and the personal sales guidance. 
profit. @ Substantial returns to our agents, plus the good 
BRANCH OFFICES will now recognized as outstanding in our fields 
Dallas, Texas of coverage. 
Los Angeles, Calif. We suggest you join us. Write today for your copy 


San Francisco, Calif. ” . : ee 
St. Louis, Missouri of ‘Gold Mines on Main Street’’. 


We suggest that you 
join us for your 





Good Will Policies across the Nation 


- LUMBERMENS 
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REINSURANCE 


Fire 
Casualty 
Fidelity 


Surety 


Security Mutual Casualty Company 


HOME OFFICE 
309 West Jackson Boulevard 


NEW YORK OFFICE 
259 West 14th Street 


Chicago 6, Illinois New York 11, New York 
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Nuclear Property 
Association to Cover 
$50 Million per Risk 


New Unit Qualified in 
N. Y.; Will Pick Up 
Several Other Covers 


Nuclear Energy Property Insurance 
Association, which was formed last 
May 25 by 155 eapital stock companies 
to write physical damage risks of com- 
mercial nuclear reactor plants, has 
been qualified in New York as an un- 
derwriting and advisory organization 
Steps are being taken for qualification 
countrywide. The commitments to date 
indicate a capacity of approximately 
$50 million for each risk. 

Companies on the governing com- 
mittee of NEPIA are Continental, Fed- 
eral, Firemen’s of Newark, Hartford 
Fire, Home, North America, Royal 
St. Paul F.&M. and Travelers. F. D. 
Ross is general manager and W. H. 
Forristall is assistant general mana- 
ger. They hold similar positions in 
Factory Insurance Association. 

NEPIA will write physical damage 
cover, including coverage against ra- 
dioactive contamination, against haz- 
ards arising out of or pertaining to 
nuclear installations designed for pow- 
er, experimental or testing purposes 
and related operations or facilities. 

The organization says it will be able 
to supply the insurance needs of nu- 
clear installations with coverage speci- 
fically tailored to meet all physical 
damage requirements of the industry 
and therefore contemplates that sepa- 
rate fire, extended coverage, boiler 
and machinery and inland marine pol- 
icles may be eliminated. The associa- 
tion will also handle the builder’s risk 
cover on nuclear installations after nu- 
clear hazards have been introduced. 
Capacity limitations will make it im- 
possible to write business interruption 

(CONTINUED ON PAGE 24) 
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SEC Files Suit 
Against Insurance 
Securities, Oakland 


Securities Exchange Commission has 
filed a petition in federal district court 
at San Francisco to enjoin four direc- 
tors of Insurance Securities Inc. of 
Oakland from selling their stock inter- 
ests in the management and distribut- 
ing firm which manages a mutual 
fund with some $225 million invested 
exclusively in insurance company 
stocks. 

After preliminary arguments Judge 
Goodman ordered the hearing post- 
poned until Sept. 7. 

Leland M. Kaiser, vice-president of 
Insurance Securities, had been pro- 
posed for the office of president to 
succeed its founder, A. P. Leach, who 
had been nominated for board chair- 
man. Mr. Kaiser had publicly an- 
nounced that he and a group had 
bought control of the company and a 
meeting of stockholders had been 
scheduled to effect the changes in 
management. 

° e . 

Judge Goodman ruled that the meet- 
ing could be held but that stockhold- 
ers could not vote on the nomination 
of Mr. Leach and of Roy A. Haight, 
company secretary, who had been 
nominated to the board. The SEC con- 
tends that the management contract 
is a trust which under law cannot be 
sold or assigned, let alone at a profit 
to the trustees. In its complaint the 
SEC charged Mr. Kaiser with “gross 
misconduct and gross abuse of trust” 
in what the commission termed an 
“ijnner-group” stock sale. The SEC 
charged that Insurance Securities split 
its outstanding 166 shares into 166,000 
shares and sold 68,000 to Mr. Kaiser 
and his associates for $50 per share. 
According to the SEC, book value of 
the shares was $1.81 per share. 

Under the court order, management 
may not consummate the sale of stock 
until after the hearing to determine 
whether a stockholder of a manage- 
ment company of a mutual fund can 
sell his shares and whether the retir- 
ing stockholder and director of a man- 
aging company can become a director 
of a mutual fund. 





Court Reverses 
Denial of Auto 
Increase in Ill. 


The Cook county (Ill.) circuit court 
has revised and set aside the Illinois 
department’s disapproval of the auto- 
mobile rate increases and new private 
car classifications filed Feb. 16 last 
year by National Bureau of Casualty 
Underwriters. Under the ruling the 
new rates and classification plan go 
into effect 30 days from Aug. 14, when 
Judge Fisher entered the court judge- 
ment. Director McCarthy is “restrained 
from enforcing his decision and order 
and from interfering with or prevent- 
ing the use by petitioner of the rates 
and classification plan”. 

The filing of National Bureau pro- 
vided for an average statewide in- 
crease in rate level of 16.6%, after giv- 
ing effect to the seven class plan. Mr. 
McCarthy disapproved the filing 
March 16, 1955, terming it “excessive 
and unfairly discriminatory.” The bu- 
reau requested a hearing under the 
Illinois code, and hearing sessions 
were held May 3-4, June 8-9, July 6 
and Oct. 26-27. On Dec. 20 Mr. Mc- 
Carthy affirmed his disapproval of the 
filing, and the bureau went to court. 

It is understood that the court will 
complete and file a formal opinion on 
the matter at a later date. 

At the trial James M. Cahill, secre- 
tary of the bureau, Joseph M. Muir, 
secretary of Mutual Insurance Rating 
Bureau and J. Huell Briscoe, consult- 
ing actuary of Chicago, testified as 
witnesses in support of the bureau’s 
case. National Bureau was represented 
by James B. Donovan and John P. 
Walsh of Watters & Donovan, New 
York, and by Howard Ellis, John L. 
Bordes and Thomas Scully of Kirk- 
land, Fleming, Green, Martin & Ellis 
of Chicago. Ben Schwartz, assistant 
attorney general, represented the de- 
partment. 





NORA VINCENT PAUL, who re- 
tired in 1945 as vice-president of the 
National Underwriter Co. with head- 
quarters at New York, died at Fort 
Lauderdale, Fla. 








Late News Bulletins... 








Polk to Organize New Stock Company 


L. A. Polk has resigned after 19 years as secretary, general manager and 
director of Inland Mutual of West Virginia to organize a new stock company, 
which will be domiciled in West Virginia. It will specialize in financial respon- 
sibility risks, substandard private passenger automobiles and local and long 


haul truck lines. 


N. A. Accident Will Appeal FTC Ruling 


Jacob L. Fox, chairman of North American Accident, has announced that the 
initial decision of the Federal Trade Commission examiner on charges of de- 
ceptive advertising practices cannot be accepted as final and that the company 
will appeal to the full commission and if necessary to the federal courts. 

He said it is the opinion of the company’s legal counsel that the initial de- 
cision is erroneous both in sustaining the jurisdiction of the commission and in 
deciding that three of the charges had any basis in fact. 

He noted that the examiner dismissed two charges, one because the adver- 
tising plainly told the prospect of all exclusions and limitations, and the other 

(CONTINUED ON PAGE 22) 
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Issues Opinion on 
Cleveland Board 
Anti-Trust Suit 


Holds Direct Writer Rule 
Illegal, Three Others Moot 
and Sends Two to Trial - 


Federal District Judge McNamee 
has issued an opinion on the govern- 
ment’s five-year-old anti-trust suit 
against Insurance Board of Cleveland. 
In his opinion, Judge McNamee held: 

—That the board’s in or out rule, 
reciprocity or non-intercourse rule and 
non-deviation rule have been aban- 
doned and the issue of legality there- 
fore is moot. 

—That the direct writer rule is de- 
signed to prevent the companies 
against whom it is directed from en- 
gaging in competition and is therefore 
a boycott which is illegal. 

—That the rule which disqualifies 
for membership agents whose policy- 
writing and policy-recording expenses 
are borne by insurance companies and 
the mutual rule require further evi- 
dence to determine their legality. He 
over-ruled the motions of both parties 
for summary judgment in connection 
with the two rules and retained juris- 
diction on the issues. 


Joseph H. Bishop Jr., executive sec- 
retary of Cleveland board, has issued 
the following statement on the opinion: 

“The court’s opinion directs no criti- 
cism whatsoever against the board or 
its method of operation. It finds noth- 
ing in the board’s rules which in any 
manner affects the price at which in- 
surance may be sold to the public. Six 
of the board’s rules were challenged 
by the government as being in viola- 
tion of the Sherman act. 

“Judge McNamee’s opinion was di- 
rected to the point as to whether any 
of these six rules offended against the 
Sherman act. The judge held that the 
rule of reason was applicable as ar- 
gued by the board. 

“The court sustained the board’s 
contention as to three of these rules 
and dismissed the case as to them. As 
to the fourth rule, it found that there 
had been a “technical violation” al- 
though there was no harm to the pub- 
lic suggested. 

“As to the other two rules, Judge 
McNamee denied the government’s 
motion for summary judgment but 
held that there was not sufficient evi- 
dence before him-to find in favor of 
the board. He, therefore, decided that 
the case be held for further evidence 
on these points.” 

A decree will be prepared in ac- 
cordance with the opinion at a later 
date and lawyers may then appeal the 
decision. 

The government filed suit on Feb. 
27, 1951, alleging that the board com- 
bined and conspired with its officers, 
trustees and members to restrain and 
monopolize interstate commerce in the 
business of selling and writing fire in- 
surance in Cuyahoga county and has 


(CONTINUED ON PAGE 23) 
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W. Va. Agents Set 
New Attendance 
Record at Parley 


Elect Long President, Ask 
Rating Bureau for Prior 
Consultation on Changes 


Rosser Long of Fayetteville was 
elected president of West Virginia 
Assn. of Insurance Agents at its an- 
nual meeting in White Sulphur 
Springs. Paul Neville of Morgantown 
currently completing his second term 
on the executive committee, was 
elected chairman of that group. Roy 
S. Thompson of Bluefield was re- 
elected state national director. Mem- 
bers of the executive committee are 
Frank R. Bell Jr. of Charleston, Wil- 
liam F. Watts of Beckley, S. P. Good- 


man of Williamson, C. C. Dysche 
of Berkeley Springs, Jack Havens of 
Huntington, Blaine Miller of Parkers- 
burg and Bud Billups of Wheeling. W. 
G. Capertown Jr. was elected chair- 
man of the conference committee. 

More than 300 registered for the 
convention, a new record. 

In a resolution the association called 
on the governing committee of West 
Virginia Inspection Bureau to review 
with agents proposed changes before 
they are filed with the insurance de- 
partment. Such a procedure, including 
possible consultation with the associa- 
tion’s conference committee, would pro- 
duce unity of purpose in times of spec- 
ial competitive problems, the resolu- 
tion pointed out. The association long 
has regretted the practice of the in- 
spection bureau of announcing changes 
to member agents after action by the 
insurance department. The resolution 
points out that there is prior consulta- 
tion by rating organizations in other 
territories with agents conference com- 
mittees, and that considerable bene- 








Profit Termites thrive here! 


High policy processing costs are 
directly due to outmoded policy 
formats. 

“Short Write” Policies can save 
you 25% and more in policy process- 
ing costs — this has been proven in 
case after case. “Short Write” pro- 
vides you with one, simple format 


Recording & Statistical 


CORPORATION 
100 Sixth Ave. * New York 13, N. Y. 
2815 N. Vermilion St. * Danville, Ill. 


SEND IN THE COUPON TODAY 
—NO OBLIGATION 


ALSO ...R&S statistical service bureaus ! 
for every insurance accounting need are I 
located in NEW YORK * CHICAGO « § 
BOSTON * MONTREAL * TORONTO 


“your key to better 
policies since 1911” 


for ALL the lines you write — Auto- 
mobile, Inland Marine (Personal 
Lines), Casualty, etc. My 

Be sure “profit termites” aren't, at 
work in your policy processing; it's, 
simple to check—send for the “Short \_ 
Write” Policy Plan and policy an- 
alysis chart today—no obligation. 


Z 














ft 

RECORDING & STATISTICAL CORP. dept. Le | 
100 Sixth Ave., N. Y. 13, N. Y. r 

| Send me full information on “Short Write” jj 
} Name. i 
I i 
i Address. i 
I City. Zone____ State. | 
ee ee et er | 





fits flow from this practice. 

For many years the governing body 
of the inspection bureau worked close- 
ly with the West Virginia conference 
committee in developing rule changes 
and special filings. However, the prac- 
tice gradually disappeared. Presently 
the association has to get information 
about filings from the insurance de- 
partment itself. 

Commissioner Gillooly outlined a 
number of the problems in his depart- 
ment and then called upon his depu- 
ties to comment briefly on specific 
problems and what is being done to 
solve them. The deputies on the panel 
were Donald Shaffer, Louis Miller Jr., 
Richard Stauffer and Try Cox. Mr. 
Shaffer, who is attorney of the depart- 
ment, outlined a tentative draft of the 
proposed new insurance code which 
will be presented to the legislature 
next January. Mr. Gillooly asked that 
the association appoint a special com- 
mittee to work with the department 
on the recodification project. 

A copy of the department’s news 
letter was distributed at the conven- 
tion. In the letter, Mr. Gillooly took 
occasion to praise the association. He 
pointed out that it stands for those 
objectives which the department is in- 
terested in encouraging and promoting 
among sellers of insurance in its ef- 
forts to protect the policyholders of 
the state. He expressed_special de- 
partment appreciation for the Cogpera- 
tion of president Clyde E. Smith Jr. 
of Martinsburg and Tom McHenry, ex- 
ecutive secretary. 

One feature-of the convention-.was 
the.preSentation of Mr. Bell, chairman 


“6f Southern Agents Conference. Mr. 


Smith pointed out that this was the 


i ay 





Rosser Long of Fayetteville, left, 
newly elected president of West Vir- 
ginia Assn. of Insurance Agents, is 
shown with the immediate past presi- 
dent, Clyde E. Smith Jr. of Martins- 
burg. Another West Virginia meeting 
picture is on page 21. 


first time a West Virginian has held 
this post. Mr. Bell outlined activities of 
the conferencve, which will hold its 


yéar. “ 

Convention activities got-under way 
on Sunday when-thé executive com- 
mittee met. The committee was at a 
dinner to the past presidents, 11 of 
whom attended. A special tribute was 
paid to C. I. Thornburg of Huntington, 
familiarly known as “Uncle Charlie,” 
who is now in his 84th year. 

James F. White, advertising direc- 
tor of Maryland Casualty opened the 
formal program Monday with a talk 
entitled “A New Look at Local Agency 
Advertising.” He said that the business 
today is trying to get advertising itself 
to do something that it is incapable 
of doing. He pointed out that no one, 
basically, wants to acquire insurance, 
and advertising will not sell anything 
to anyone who does not already want 
it. Bernard J. Daenzer, vice-president 

(CONTINUED ON PAGE 21) 
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American Surety 
Forms $2 Million 
Life Company 


American Life has been organizeg 
as a wholly owned subsidiary of 
American Surety, 
with initial capi- 
tal and surplus of 
$2 million. It will 
begin operations 
soon in its home 
state and eventual- 
ly proposes to do 
business national- 
ly. 

Entry into the 
life field is promp- 
ted by studies 
which indicate 
that human values 
continue to be seriousky underinsured, 
even with the great increase in volume 
of life insurance written in recent 
years, William E. McKell, president 
of American Surety and president of 
American Life, stated. The move also 
is influenced, he said, by the fact that 
American Surety has a strong agency 
plant of 8,000 to 9,000 in addition to 
widespread brokerage connections. The 
life facility will answer the growing 
desire of producers to offer clients a 
complete insurance program through 
one organization. 

Many American Surety agents al- 
ready are experienced in life and oth- 
ers™are rapidly getting into it, Mr. 
McKellsaid. This ready made nucleus 
greatly advances the task of building 
a life organization. 





W. E. McKell 


American Suréty, which had assets 
last year end of more than $77 mil- 
lion, entered fire insurance this year 
and expanded its activities to Latin 
America through a management con- 


tract with Ultramar\ Western World | 


Corp. of Havana. It also owns Cana- 
dian Surety and rok wall Mexicana 
de Garantias. 

Trustees of Sistitiih Surety are the 
directors of American Life. 

In a discussion of the new company 
at a press conference luncheon, Mr. 
McKell pointed out that Dr. S. S. Hu- 
ebner has said theré will become in- 
creasingly two great divisions of in- 
surance, insurance/on property and in- 
surance on lives{ and that property 
values are insuréd 85% but life values 
only 10%. ; 

There is a‘ trend, Mr. McKell said, 
for life business to go into the hands 
of localyproperty agents. The man on 


the stfeet and the business man are * 


turhing to such agents because they 


‘annual session in New Orleans next~can serve insured for all lines. 


Of 1,256 agencies representing 
American Surety in New York state, 
253 already represent life companies, 
he said. a study has revealed. How- 
ever, this figure is closer to 400, he 
added. About two-thirds of all the 
larger agencies representing American 
Surety sell life insurance. 

The life business has done a mag- 
nificient job, he added. But the oppor- 
tunity is so great that American Life 
wants to participate in it. Also, agents 
regard it as necessary for them to of- 
fer life insurance, particularly in the 
midwest, in order to meet their com- 
petition. 

He said American Life does not yet 
have a life staff, and that it will not 
start to write business until it has ex- 
perienced personnel. On a $2 million 
capital, he said, the company might 

(CONTINUED ON PAGE 22) 
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Card Set for CPCU 
Annual Sept. 12-14 


The annual meeting and seminar of 
Society of Chartered Property & 
Casualty Underwriters, Sept. 12-14 at 
the Netherlands-Hilton hotel in Cin- 
cinnati, will be highlighted by an all- 
industry luncheon at which Reuben 
Robertson Jr. of Hamilton, O., assist- 
ant secretary of defense, will speak. 
CPCU awards will be given to 217 men 
who have earned the designation this 


ear. 
! Several CPCU chapters will conduct 
seminars during the meeting. The Chi- 
cago chapter will consider the St. Law- 
rence Seaway project and its impact 
on insurance, St. Louis, malpractices 
and errors and omissions insurance, 
Northern California, the waste and 
duplicate costs in acquisition of busi- 
ness, Boston, the irresponsible motor- 
ist, Kansas City, state regulations, and 
Cleveland, the effect of federal in- 
come taxes on property and casualty 
premiums and losses. 

Also on the program is a discussion 
of developments in insurance features 
of atomic energy by Claude A. Rice of 
New York, insurance manager of Bab- 
cock & Wilson, pioneers on atomic re- 
actor development. There will also be 
a discussion of the flood insurance sit- 
uation by Paul Parris, vice-president 
of Fidelity & Deposit, and a talk on 
the outlook for the mercantile block 
by William H. Rodda of Chicago, sec- 
retary of Transportation Insurance 
Rating Bureau. 

. e 

Election of officers is slated for Sept. 
14. Current officers of the society are 
William Hall of San Francisco, presi- 
dent, M. L. Landis of Van Wert, O., 
and Gerald Myers of Chicago vice- 
presidents, Bernard J. Daenzer, presi- 
dent of Security-Connecticut, secre- 
tary, James Wilson of Summit, N. J., 
treasurer, and Robert M. Morse of 
Philadelphia, executive secretary. 

Also scheduled are a welcome lunch- 
eon at which N. S. Tiffany of Cincin- 
nati will preside, a dinner buffet the 
night of Sept. 12, the all-industry 
luncheon at which A. Julian Lenke of 
Cincinnati will preside, an institute 
luncheon at which Paul Thompson of 
Cincinnati will be in charge, a dinner 
dance on the final evening and a night 
club party. Hospitality rooms will be 
open from 4:30 to 6:30 P.M. Daily dur- 
ing the convention. 


N.Y. Brokers Object 


to PPF Coinsurance 


Insurance Brokers Assn. of the State 
of New York have asked Inland Ma- 
rine Insurance Bureau to hold a meet- 
ing with it to discuss the brokers’ ob- 
jections to the new coinsurance clause 
which would avply separately to each 
class of proverty under the personal 
proverty floater. The clause was in- 
cluded in the rate revisions and form 
changes approved by the New York 
department effective Sept. 1. 

In a letter to IMIB the brokers stated 
that it is their belief that the new basis 
of coverage for he four boroughs. es- 
pecially with respect to the applica- 
tion of the coinsurance clause, results 
i a comvlexity which renders the pol- 
lty unattractive and unsuitable to the 
better class risk for which it was pri- 
marily conceived. 

The brokers stated as their general 
opinion that the application of careful 
underwriting and investigation would 
tesult generally in the insurance being 
written at amounts consistent with the 
total values at risk, without the need 
of a coinsurance clause. 

_ The letter continued that if IMIB in- 
sists on the use of the coinsurance 
clause the brokers believe that one ap- 





plied to the whole amount rather than 
separately to several sections would 
not make the form unacceptable to the 
public. 

The brokers asked that the meeting 
be held before the filing goes into ef- 
fect. 





Directs N. A. Accident 


to Revise Advertising 
WASHINGTON—North American 
Accident has been directed by Exam- 
iner Hier of Federal Trade Commission 
to eliminate alleged deception from its 


found the company has misrepresented 
the duration of its policies, health re- 
quirements of prospective policyhold- 
ers and the number of illnesses cov- 
ered. 

Mr. Hier rejected the company’s de- 
fense that much of the advertising un- 
der complaint has been revised or dis- 
continued and that none of it will be 
resumed, and he also dismissed two 
charges in the complaint which ac- 
cused the company of misrepresenting 
the number of accidents and sicknesses 
covered. 

The order may be appealed, stayed 
or reviewed by the full five-man com- 
mission. 


July Fire Losses 
Increase 11.6%, 
for Year 10.3% 


Fire losses in the U. S. during July 
totaled $68,752,000, an increase of 
11.6% over July, 1955, according to 
National Board. 

Losses for the first seven months of 
1956 now total $586,155,000, up 10.3% 
over the 1955 seven month total of 
$531,371,000. 


advertising of A&S policies. He said he 
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of 5 households in the average community in the 
course of 13 issues. 


LIFE goes to bat for you, right in your own back- 
yard. Clear across the country, the famous Jocal 
influence of America’s largest weekly magazine helps 
win prospects for insurance salesmen. 


This is real local impact. It introduces you into 
many homes, builds customer acceptance of your 
company’s services, helps pave the way for more 
insurance more readily placed. Insurance advertis- 
ing in LIFE is a powerful, persuasive force that 
always works in your favor. 


That’s because insurance advertising in LIFE 
reaches the largest audience delivered by any weekly 
magazine. Your insurance message works for you 
in your own territory—because LIFE reaches 3 out 

Audience source: A Study of the Household Accumulative Audience of LIFE. 


THE POWERFUL, LOCAL INFLUENCE OF LIFE OPENS DOORS FOR YOU 


These life and casualty companies advertised in LIFE in the first seven months of 1956: Aetna Life Affiliated Cos. » America 
Fore Insurance Group « Blue Cross-Blue Shield Commission « Cuna Mutual Life Insurance Society & Credit Union + Equitable Life 
Assurance Society of the U.S. « John Hancock Mutual Life Insurance Co. + Hartford Fire Insurance Co. Group « Lincoln National Life 
Insurance Co. « Metropolitan Life Insurance Co. « Mutual Benefit Health & Accident Association + Mutual Life Insurance Co. of New 
York « New York Life Insurance Co. » Phoenix Mutual Life Insurance Co. « State Farm Mutual Auto Insurance Co. « The Travelers 


Insurance Co, « United Benefit Life Insurance Co. 
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Risk of One-Man Contracting Enterprises 


A local agent in the midwest sought 
to develop some business among the 
one-man contracting enterprises. 
There are many such enterprises over 
the country today. The agent found 
that insurers are reluctant to assume 
the workmen’s compensation and pub- 
lic liability on such risks. 

In answer to the agent’s inquiry, 
one observer pointed out that in a one- 
man building operation, the builder 
may try to do most of the work him- 


self but usually hires an occasional 
workman or two when he can or when 
it is necessary. 

This type of builder does not attract 
the best workman—many of those he 
hires are drifters. 

Experience of insurers with this 
type of operation, notably on WC has 
been bad. The workmen frequently 
take advantage of almost any oppor- 
tunity to put in a WC claim, and some 
underwriters privately express the be- 
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lief that a few of these workmen will 
go so far as to injure themselves 
slightly. Others will not go this far but 
will malinger extensively with an ac- 
tual injury. Either way, the result for 
the WC insurer is a headache. 

The liability experience on such 
risks also has been bad. Some of these 
builders overextend themselves by 
taking on jobs they are not qualified 
to handle, and the work is done care- 
lessly or improperly consequently op- 
erations’ liability claims crop up. 

Insurers dislike this class of busi- 
ness also because of the size of pre- 
mium involved. Such risks often are 
minimum premiums insured, yet, en- 
gaged in the sort of work they are, 


‘an audit and inspection are necessary. 


With $5 for an audit and something 
more for an inspection, the premium 
may be pretty well used up before 
there are any losses. Though the at- 
tempt has been made to equalize the 
loss and expense constant on smaller 
premium risks, underwriters are not 
convinced that these risks pay their 
own way, at least not all of them. 

One suggestion is that if the agent 
does a good deal of the work in ad- 
vance, underwriters will regard the 
offer of insurance on such risks more 
favorably. The agent needs to make 
sure that the risk he is interested in 
is considerably better than the aver- 
age. Then, if he describes the risk 
carefully to the underwriter and shows 
how the risk departs from the usual 
pattern, he is likely to get a fairly 
good reception. 

Underwriters look more favorably 
on the one man building operation 
that is just starting out under the 
guidance of an energetic young man 
who has practical experience with 
tools and a good grasp of the business 
end of the operation. He becomes a 
more attractive risk if one or two good 
workmen are associated with him on a 
comparatively permmanent basis. 

One insurance company executive 
points out that the experience on the 
class has been bad. It is a fundamental 
of common law and is in the statutes 
in some states that if a person con- 
tracts to have work done for him, 
whether a general contractor or own- 
er, he is obliged to provide a safe 
place in which the work contracted 
for may be done. 


As a general proposition, this obli- 
gation cannot be passed on to anyone 
else. This law has been increasingly 
relied upon by WC insurers under the 
right of subrogation against the per- 
son or firm causing the injury, or by 
injured workers direct, in the pursuit 
of their cause of action against the 
general contractor, or owner, or both. 

WC awards are fixed as to amount 
by the nature of the injury without 
regard to pain and suffering. Conse- 
quently, in most cases they do not 
provide as much recovery as would 
action at common law. If a carpen- 
ter’s employes should injure the em- 
ployes of the mason, electrician or 
plumber, the latter have the right of 
action against the carpenter which 
would be covered under the carpen- 
ter’s public liability policy, since the 
workman was not an employe of the 
carpenter. If the carpenter is acting 
as a subcontractor for the general con- 
tractor, or under a direct contract with 
the owner, the injured workman would 
have the right of action against the 
general contractor or owner, or both, 
for failing to see that the carpenter 
did not make the scene of the work 
an unsafe place in which to work. 

It is difficult, if not impossible to 


produce evidence to prove that there 
was a safe place in which to work 
Witnesses are fellow employes or oth. 
er workmen and are apt to favor the 
injured workmen. Thus insurers have 
paid liability losses which might have 
been settled as WC cases. 

One underwriter also notes that 
small contractors are not always able 
to meet premium payments. The con- 
tracting business has wide swings up 
and down. This underwriter would 
take a carpenter if he does not sub- 
contract any of the work and if he does 
not operate as a general contractor, 
He would also write an electrician 
and a mason. However, he does not 
care to write plumbers who instal] 
heating apparatus, especially if com- 
pleted operations’ coverage is required, 
Plumbers customarily are held liable 
for damages or injuries resulting from 
the failure of the heating apparatus 
to function as it should. The manufac- 
turer of the heating plant usually is 
able to prove there was no negligence 
on his part in the course of manufac- 
ture, whereas the plumber finds him- 
self practically unable to prove there 
was no negligence on his part. This 
is borne out by difference in the rate 
for products liability for the manu- 
facturer of heating apparatus and for 
completed operations’ coverage for the 
installer. 


N.C. Changes Auto 
Liability Rates 


Commissioner Gold of North Caroli- 
na has approved changes in auto lia- 
bility rates as filed by the North Caro- 
lina automobile rate administrative 
office. 

The changes, effective Aug. 15, are 
as follows: 

Private passenger cars, increase of 
1.2% bodily injury and decrease of 
2.7% property damage, commercial 
automobiles decreases 1.2% bodily in- 
jury and 16.8% property damage, and 
division 1 garage liability, a decrease 
of 9.8% bodily injury and an increase 
of 34.2% property damage. 





New La. Law Subjects 
Public Property Rates 


to Bureau Standards 


A new law in Louisiana has done 
away with competitive bidding for in- 
surance on public property. 

The law, effective Aug. 1, provides 
that Louisiana Rating & Fire Preven- 
tion Bureau shall establish a standard 
rate for various types of public prop- 
erty. It affects fire and extended cov- 
erage on state, parochial and munici- 
pal public buildings. 

Formerly, bids were called for, and 
the lowest bidder would get the busi- 
ness. Opponents of the bill said this 
meant that the public boards often got 
insurance at rates much less than those 
charged for comparable private prop- 
erty. Supporters of the law said it will 
equalize rates charged on similar prop- 
erties throughout the state and will 
eventually effect an over-all saving. 








REINSURANCE ACCOUNTANT—Chicago. Travel 
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N.J. Agents Set 
Program for Annual 
at Atlantic City 


Gov. Meyner of New Jersey and 
Robert Battles of Los Angeles, vice- 
president of National Assn. of Insur- 
ance Agents, will be guests at the 63rd 
annual convention of New Jersey 
Assn. of Insurance Agents Sept. 10-11 
at Traymore hotel, Atlantic City. More 
than 900 agents are expected to attend. 

Reports from John Sheiry of Bridge- 
ton, president, and from chairmen of 
the working committees will precede 
the annual elections on the morning of 
the first day. The afternoon will fea- 
ture a panel discussion on advertising 
for the local agent with John S. Ed- 
wards of Hackensack, the associa- 
tion’s public relations counselor, as 
moderator. Other panelists will be F. 
Barry Farquhar of radio station WM- 
TR of Morristown; Lewis Peck, presi- 
dent of Merit Mailers of Newark, and 
Leonard Goldblatt, promotion mana- 
ger of the Bergen Evening Record of 
Hackensack. 

Col. Frank Begley, chief security of- 
ficer of United Nations, will speak fol- 
lowing the panel. A cocktail party and 
a banquet will close out the first day. 

Robert W. Wolf, supervising special 
agent of Hartford Steam Boiler, will 
discuss steam boiler cover at the start 
of the second day’s session. Following 
will be a panel on new developments 
in the business with panelists, S. Gage 
Lewis, general manager of New Jersey 
Fire Insurance Rating Organization; 
Fred Doremus, manager and secretary 
of Eastern Underwriters Assn., and Al- 
an McCarthy, eastern branch secretary 
of National Automobile Underwriters 
Assn. 

Sydney A. DeRoner of Newark will 
moderate a panel discussion on the 
homeowners’ and mercantile block 
forms. Other panel members will be 
James Acton of Salem, Edward P. 
Kinchley Jr. of Little Ferry, Roy Mc- 
Culloch, manager of EMPIRO, and 
Pennington H. Way Jr., secretary of 
American. 

Mr. Battles will speak at the lunch- 
eon. National Safety Council will pre- 
sent its top citation award to the as- 
sociation for outstanding effort on 
highway traffic safety in 1955. Other 
award presentations and the installa- 
tion of the new officers will close the 
meeting. 


Minn. Mutual Agents to 


Meet at Minneapolis 


The “Road Aid” plan, recently 
adopted by Minnesota, will be dis- 
cussed and explained as a feature of 
the annual convention of Minnesota 
Assn. of Mutual Agents at the Leam- 
ington hotel, Minneapolis, Sept. 17-18. 

Another feature will be a discussion 
of the new family automobile policy 
by Robert Spanagel of Home Mutual 
of Appleton. Other speakers are Don 
Bruzek, executive secretary of the as- 
sociation; Gerry Seider, secretary of 
Badger Mutual; Harold A. Carlson, 
president of Reliance Mutual Life; 
Commissioner Sheehan, and Earl 
Lamb, president of National Assn. of 
Mutual Insurance Agents. A panel dis- 
cussion of agency problems will be 
conducted by Vern Corneil of Willmar, 
Thomas Reilly of St. Paul, Lyle Clarke 
of Moorehead and Guy Baker of Grand 
Rapids. 





N. Y. Agents Name 4 to Law Unit 

New York State Assn. of Insurance 
Agents has appointed Arthur F. Blum 
of Rockaway Park, Ray C. Biondolil- 
lo of Buffalo, Albert Deissereth of Syr- 


acuse and James Freeman of Haver- 
straw to the association’s legislative 
committee to serve with Robert B. 
Douglass of Potsdam, chairman. 


Ohio Agents to Hold 
Property Workshop 


Ohio Assn. of Insurance Agents will 
sponsor a property insurance workshop 
at Ohio State university, Sept. 9-15. 
The workshop also is co-sponsored by 
Ohio Assn. of Casualty & Surety man- 
agers, Ohio Fire Underwriters and the 
Ohio department. 





HHFA Meeting with 
Insurance Groups 
on Flood Program 


Housing & Home Finance Agency 
is meeting this week in Washington, 
D. C., with representatives of several 
insurance organizations to discuss the 
new flood indemnity program. 

The following organizations have 
sent representatives: American Re- 
ciprocal Assn., National Assn. of In- 


dependent Insurers, American Mutual 
Alliance, Improved Risk Mutuals, 
American Insurance Assn., National 
Board, Factory Mutuals, National Assn. 
of Insurance Brokers, National Assn. 
of Insurance Agents and National 
Assn. of Mutual Insurance Agents. 

According to Frank J. Meistrell, 
acting administrator of HHFA, the pre- 
liminary discussions with insurance 
representatives will acquaint them 
more fully with provisions of the law 
and will give HHFA information on 
the facilities of the organizations. 
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The great Suspension Bridge connecting New York and Brooklyn which 
was completed just a few months after the founding of Chubb & Son, really 
ushered in the modern era of bridge building. An era that has seen the 
spanning of our largest rivers—one in which Chubb & Son has played an 
active part in originating and developing construction bonds and other 
types of insurance to meet the changing requirements of the nation’s great 
road building and construction industries. The best proof of the flexibility 
and scope of our facilities lies in our solution of your own immediate prob- 
lems. Our 74 years’ experience is your assurance of getting the maximum on 
every construction bond dollar expended. We invite you to share 
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Casualty Mutuals to 
Hold Sales and Agency 
Conference at Chicago 


Conference of Mutual Casualty Com- 
panies will hold its annual sales and 
agency conference at the Conrad Hil- 
ton hotel, Chicago, Sept. 13-14. 

The Thursday sessions will include 
speeches on “Market Research as a 
Management Tool” by H. P. Dickerson 
of Nationwide Mutual; “New Agency 
Prospects” by A. Lynn Minzey of 
Auto-Owners; “Advertising Company, 
Agents and Cooperative” by R. E. Mc- 
Combs of Shelby Mutual of Ohio and 
T. C. Morill of State Farm Mutual 
Auto, and “Incentive Programs, Agents 
and Field Supervisors” by W. L. 
Frankle of Meridian Mutual. 

On Friday, “Company Sales Meet- 
ings, Planning and Execution” will be 
discussed by Dr. Carl Strong of Michi- 
gan State university and “Sales Train- 
ing Programs” will be discussed by 
Otto C. Lee of Harleysville Mutual 
Casualty and Byron W. Snyder of Mo- 
torists Mutual of Columbus. 

Friday afternoon’s session is a panel 
discussion of “Challenge to Recoup 
Physical Damage Premiums.” Moder- 


ator is O. C. Griffith of Shelby Mutual 
and panel members are Joseph D. 
Brady of Citizens Mutual Auto, Ed- 
ward C. Ellis of Federated Mutual Im- 
plement & Hardware and William H. 
Doty of Shelby Mutual. 





Montana Agents Set 
Program for Convention 


Montana Assn. of Insurance Agents 
will hold its annual convention at the 
Placer hotel, Helena, Aug. 30-Sept. 1. 

Frank C. Coleridge, manager-secre- 
tary of Pacific Board, will be the 
speaker at the first general session. 
Other convention speakers include J. 
Dewey Dorsett, general manager of 
Assn. of Casualty & Surety Companies; 
Hugo H. Methmen, assistant vice- 
president of Fireman’s Fund; Curtis 
R. Welborn, president of Underwriters 
Laboratories, Willard Frampton, as- 
sistant secretary of Great-American 
group, and Commissioner Holmes of 
Montana. 





Lyle Adjustment Co. has moved its 
Arizona division headquarters to 3424 
North Central avenue, Phoenix. The 
company also operates in New Mexico 
and Texas. 


New York Revises 
Dwelling Forms, 
Issues Office Form 


New York Fire Insurance Rating 
Organization has made several changes 
in dwelling forms and has promul- 
gated the office contents special form, 
as recommended by Inter-Regional In- 
surance Conference. They are effective 
as of Aug. 13. 

The dwelling changes affect addi- 
tional extended coverage endorsement, 
the building and contents broad form 
and the building special form. The 
changes are substantially those al- 
ready made by New England Fire In- 
surance Rating Assn. 


Landslide has been removed as a 
peril insured against, and the exclu- 
sion of earthquake has been broadened 
to include “other earth movement.” 
This exclusion has been expanded in 
other respects, for one thing to make 
clearer the intent of the underwriters 
with respect to non-coverage of water 
damage from flood, tide, etce., for ex- 
ample, “spray” from waves and tidal 
waves is excluded. Also, damage from 
flood, etc., is excluded if “attributable 
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to earthquake.” Another addition, tp 
clarify a point that has been the sub. 
ject of debate with some producers 
specifically excludes “seepage, leakage 
or influx of water through basement 
walls, foundations, basement floors oy 
sidewalks.” 

Landslide is eliminated from the 
broad form and the earthquake ex. 
clusion and clarified as in the Ec. 
The 10% extension of coverage which 
insured may apply to private struc. 
tures appertaining to the premises de. 
scribed for the dwelling has been re. 
vised to “an additional amount of 
insurance.” The 10% on rental value 
and additional living expense and the 
10% for off premises contents also are 
made additional amounts of insurance, 
The seasonal dwelling items have been 
changed to provide coverage, if the 
property is within the state, if the 
property is described as such on page 1 
of the policy. 

The same seasonal dwelling changes 
are made in the special form, as well] 
as the earthquake-flood revision, and 
the 10% as an additional amount. The 
exclusion as respects retaining walls is 
changed to “caused by water pressure, 
or earth movement.” 

Rates for the office contents special 
form are the fire and EC premium 
plus the following loading for “all other 
perils”: 15 cents for the first $5,000, 
10 cents for the next $20,000, 5 cents 
for the next $50,000, and 2 cents for 
amounts above $75,000. These loadings 
are for 80% or higher coinsurance. The 
minimum premium is $25 regardless of 
term and applies separately to each 
payment if the installment premium 
endorsement is used. 


Cal. Association to Hold 


15 Regional Conferences 


Instead of the usual fall regional 
meetings, officers of the California 
Assn. of Insurance Agents will conduct 
a series of 15 conference-type meet- 
ings throughout the state, starting Aug. 
27. 





A similar series of these conference- 
type meetings were held last fall in 
southern California and proved a suc- 
cess. They consisted of morning ses- 
sions from 9 to 12 and while designed 
primarily for officers of local associa- 
tions, they are open to all members. 

President B. Franklin Knapp will 
conduct the sessions at Ventura, Hol- 
lywood, Altadena, San Bernardino and 
San Diego. The northern California 
meetings will be conducted by Vice- 
President James P. Bennett at Sacra- 
mento, Petaluma, San Mateo and Oak- 
land, while the central part of the state 
will be handled by Secretary-Treas- 
urer Roger Chickering at Bakersfield, 
Modesto, San Jose and Watsonville. 


Janis Joins Hitke & Co. 


as Chicago Claims Head 


Robert F. Janis, formerly claims 
manager for Exchange Insurance As- 
sociation of Chicago, has rejoined 
Kurt Hitke & Co. as superintendent of 
claims in Chicago. Mr. Janis started his 
career in 1943 with Indemnity of 
North America at Chicago and for six 
years operated claims offices in Mich- 
igan, Indiana and Pennsylvania, later 
returning as assistant superintendent 
of Chicago claims division. He resigned 
this position to operate his fathers’ 
law office. ; 

In 1950 he was appointed claims 
manager of LaSalle Casualty of Chi- 
cago and was promoted to vice-presl- 
dent in 1951. He resigned when the 
company ceased its casualty operations 
to specialize in A&S coverage. 








Lincoln Mutual Casualty will hold 
its annual meeting Sept. 4 at 88 Wash- 
ington street, Newark, to elect a new 
director and treasurer. 
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Agent Can Do Own 
Cost Survey and 
Boost Effectiveness 


How the local agent can make his 
own cost survey is described in an 
article in the August issue of American 
Agency Bulletin. 

Some agents are not operating ef- 
ficiently enough today even to think 
about tomorrow, the article comments 
_because they are the victims of un- 
necessary and unproductive detail 
work. The article tells these agents 
how to get back into the field of ac- 
quiring new business and serving ac- 
counts, rather than confining them- 
selves to the office, playing the role 
of an underwriter lost in detail. 

The article was prepared under the 
direction of Floyd Rice of Warren, Pa., 
chairman of the subcommittee on the 
development of the agency cost survey 
for the practical use of agencies of 
National Assn. of Insurance Agents. 
Lawrence F. Smith of the NAIA staff 
aided Mr. Rice in preparing the article. 
Harris Holland of Columbus, Miss., is 
chairman of the NAIA agency mana- 
gement committee. Other members are 
Archie E. Barnich of Cheboygan, 
Mich., Jack Daniels of Hobbs, N. M., 
and Guy W. Engle of Casper, Wyo. 

The agent should find it necessary 
to sit at his desk only to (1) prepare in- 
surance proposals and secure quota- 
tions; (2) process the expeditious set- 
tlement of claims; (3) study new and 
old coverages; (4) acquire a working 
knowledge and the sales value of his 
manuals, and (5) check the mail for 
changes in rates and coverages, the 
article declares. 

Every single other duty involved in 
the functioning of an agency should 
be delegated to a staff employe. 

“‘Let’s emerge from this dusty de- 
tail work and expose ourselves afresh 
to the public,” the article exhorts. 
“Let’s divest ourselves of these cum- 
bersome duties; delegate these routine 
tasks, and relinquish some of our au- 
thority.” 

To do this it is necessary to reap- 
praise the entire situation and educate 
employes—and the agent himself. To 
start, the article advised, the agent 
must determine where the snags are. 


Using the survey of the agency man- 
agement committee prepared under 
the chairmanship of Arthur L. Schwab 
of Staten Island, the article provides a 
simple, step-by-step explanation for 
use of the agent in preparing his own 
analysis. The article in addition pre- 
Sents the necessary blank tables to 
assist the agent. 

The first step is to prepare a profit 
and loss statement from general ledg- 
& accounts which represent the 12 
months operations of the agency’s last 
fiscal year. This statement is simply a 
summary of agency income and ex- 
benses. The difference is profit or loss. 
Here the article presents a work sheet 
with the averages contained in the 
Schwab survey for comparison pur- 
poses, 

A salary figure for each agency 
principal should be included in the 
profit and loss statement, rather than 
distorting the true picture by includ- 
ing this remuneration in net profit. 
The salary figures determined by sur- 
vey were: $4,000 for an agency with 
Premium volume of less than $50,000; 
%,500 for the $50,000-$99,999 agency; 
$8,000 for $100,000-$199,999; $12,000 
lor $200,000-$499,999; $18,000 for $500,- 


000-$999,999, and $25,000 for $1 mil- 
lion and over. 

The subcommittee deducted sub- 
agent and brokerage commissions from 
the gross commissions income figure 
rather than regarding this as an ex- 
pense. This is because the agent does 
not have this money to work with, and 
it serves to decrease income rather 
than to increase expenses. Also, the 
survey was restricted to operations 
arising solely out of general insurance 
and nothing else. 

The second step is to determine the 
distribution of gross premiums and 
commissions by line. This will assist 
the agent to determine the profitability 
of each line. To get the information, 
the agent should simply refer to each 
of his company accounts current for 
12 months under consideration. He 
then goes down the line through all 
the accounts and records the number 
of policies, gross premiums and net 
premiums by line. The lines are ini- 
tialed with each policy number, as FD: 
Fire and allied lines. 

This report of income contains the 
NAIA percentages for comparison pur- 
poses. 

The third step is to determine by 
line the average premium and com- 
mission per policy—by dividing the 
total number of policies written, per 
line, into the applicable total prem- 
iums and net commissions per line. 


The fourth step is to calculate the 
cost of writing each policy, by line of 
business. Each line should bear the 
same percentage of expense as it does 
to the total number of policies written, 
regardless of premium volume. How- 
ever, in connection with salary ex- 
penses, allowance is made for the fact, 
for example, that it requires two op- 
erations to handle each workmen’s 
compensation policy—calculating and 
collecting the deposit premium at pol- 
icy inception, and, on audit, adjusting 
and collecting or returning premium. 
Consequently, the salary item is doub- 
led for this line. 

The fifth step is to determine the 
expense per policy, by dividing the 
net commissions and expenses by the 
total number of policies per line. 

This survey may reveal that the 
agent has lost money and has even op- 
erated at a loss, because he spent too 
much time in clerical detail. This 
might mean, the article points out, 
that details should be eliminated. The 
agent’s place is outside the office. 

The agent’s office salaries may be 
more than the national average—be- 
cause he is writing too many policies, 
the office system is sluggish, or that 
he is over-systematized. If they are 
lower, the reason could be that the 
agent is performing too many details 
himself—at the expense of sales. 

The survey may suggest the agent 
should spend more sales effort on oth- 
er lines, or he should increase the av- 
erage premiums in unprofitable lines. 

Less than eight policies are handled 
each day in the average agency, the 
article states. Consequently agency 
staffs should not be too over-burdened 
with work. These 2,000 policies an- 
nually (for 260 working days) repre- 
sent approximately $135,000 in annual 
premiums. 





N. ]. Agents’ Committee to Meet 

The executive committee of New 
Jersey Assn. of Insurance Agents will 
meet Aug. 22 in Newark to complete 
plans for the annual convention Sept. 
10-11 in Atlantic City, N. J. 





Ventura County Insurance Women’s Assn. 
has been formed at Oxnard, Cal., and has 
elected Mrs. Dorothy Hemenway president. 
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You'll go AHEAD with HOLYOKE 


It’s smooth sailing all the way in Holyoke’s agency 
relationships. Whether an agent needs a routine ap- 
proval, or help on a real rough 








problem, he can count on quick 
cooperation. That keeps things 
moving and moving smoothly. 
It’s not only a pleasant way to 
do business. It gets more busi- 
ness DONE! 


Get the new 
PROMOTIONAL PACKAGE 
of selling aids 
from your special agent, 
or write to Holyoke Mutual 

















Here is Your 


Write TODAY for information 
| PROMOTIONAL 


about an agency appointment 





HOLYOKE-= MUTUAL 
FIRE 


INSURANCE COMPANY 


SALEM, MASSACHUSETTS 
FOUNDED 1843 
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Look for Sales Stimulant in Addition 
of Disability Benefits to Social Security 


Insurance people interested in A&S 
or in life insurance disability income 
are looking for ways in which the 
addition of disability benefits to social 
security can be used as a sales stimu- 
lant. 

Under the social security disability 
program, the maximum benefit that a 
disabled person can receive, beginning 
at age 50, is $108.50 a month. This is so 
obviously inadequate by itself that al- 
most anyone can see the need of hav- 
ing supplementary income. In effect, a 
disabled individual with no other dis- 
ability income than what he would get 
from OASI could hardly afford to stop 
work and get himself declared dis- 
abled. 

The prospect of having to forego 
disability benefits that one might be 
entitled to and has contributed toward 
could well be a more potent motivator 
to buying supplementary income than 
a harrowing description of how desti- 
tute the man would be if he had no 
disability coverage whatever. 

. . . 

The cost of building a decent disabil- 
ity income coverage from scratch is 
now so discouraging that it is doubtless 
what prevents many people from even 
trying. But for a not-too-heavy outlay 
a person even in fairly moderate cir- 
cumstances could buy enough coverage 
from an insurance company so that in 
combination with his social security 
disability he could “afford to be dis- 
abled.” 

Accompanying such a sales approach, 
of course, would be an effort to sell 
income to cover the period prior to age 
50. It could readily be shown that the 
average family man needs protection 
below age 50 a good deal more than 
from age 50 onward. As a matter of 
fact, Sen. Dirksen made much of this 
point in attacking the age of 50 as the 
eligibility yardstick, when he was de- 
bating the matter in Congress. 

The problem of coverage below age 
50 may not be acute for long, however. 
This is widely regarded as the first 
point of attack for “improving” the 
OASI disability coverage. There will 
doubtless also be pressure to change 
total disability to partial and change 
permanent to temporary. These are the 
aspects that worry insurance leaders, 


both because of the huge cost of such 
changes and the serious way they 
would encroach on the private insur. 
ance business. 

As a matter of fact, if it were certain 
that the disability coverage provisions 
in the present social security pil] 
would be the final limit of this cover. 
age, there would be little to fear from 
it as competition for private insurance, 
because not a great deal of this king 
of insurance is sold. It is probably the 
extensions that cause the concern, 

Possibilities of social security dis- 
ability as a stimulant to sales of private 
coverage closely parallel the use of 
OASI death and retirement benefits 
and the dovetailing of them with pri- 
vate life insurance and _ retirement 
plans. There is a parallel, too, in the 
fact that as long as benefits are kept 
modest they highlight the need for ad- 
ditional coverage from private sources 
but an increase to where they can pro- 
vide comfortable living standards can 
have a stifling effect on regular life 
insurance sales. 

One aspect of the OASI disability 
plan that causes concern is the vague- 
ness of the definition of disability as 
contained in the bill. It is so highly 
subjective and capable of widely dif- 
fering interpretations that decisions 
could be far more lax than under the 
disability provisions in A&S and life 
policies. There could well be a tend- 
ency for the courts to be swayed by 
decisions given under social security 
disability to the extent that insurers 
would be forced to ease their defini- 
tions considerably. At the least there 
would be a strong urge for a person 
collecting disability under OASIT to try 
to show that he was also disabled 
enough to collect on his private insur- 
ance. 





Buffalo Opens New 


Pennsylvania Office 


Buffalo has opened a service office 
at 276 Montgomery avenue, Cynwyd, 
Pa., a suburb of Philadelphia. The of- 
fice will serve Pennsylvania, Mary- 
land, Delaware and District of Colum- 
bia. 

F. P. Berthold will supervise the of- 
fice. 
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Hunt Warns Other 
Commissioners of Stock 
Promoters Activities 


Commissioner Hunt of Oklahoma, in 
a letter to several insurance commis- 
sioners, has warned that strengthening 
of insurance laws in Texas has forced 
promoters to shift their operations to 
Colorado, Oklahoma, Oregon and North 
Dakota. 

He describes the operations of the 
promotors in Oklahoma and says, “I 
am not in a position to say there is 
anything illegal about their transac- 
tions. I do know that they have inter- 
ested some prominent people who have 
purchased stock. You would think from 
the way the citizens of Oklahoma have 
bought the stock that they consider 
this one of the most lucrative fields for 
investment, giving it preference over 
oil and uranium stocks.” 

“The investment concerns keep ap- 
proximately 20% of the proceeds from 
stock sold and paid for. After their 
salesmen have accomplished their pur- 
pose in each state, they apparently 
move on to another. In this matter 
they do not come under the Securities 
Exchange Commission, as they only 
sell stock in each state to the citizens 
of that state. They later organize in- 
surance companies with the required 
capital, as any other group can do if 
they have the capital, and our laws do 
not give the commissioner any alter- 
native.” 

He points out to the other commis- 
sioners that the promoters have con- 
tacted him but that he refers them to 
the secretary of the state, the securi- 
ties commissioner and the Better Busi- 
ness Bureau, since he has no jurisdic- 
tion over their activities until they 
form an insurance company. He points 
out that many investors are under the 
false impression that the insurance 
department has jurisdiction over their 
investments in the proposed insur- 
ance companies. 


Oregon Association Sets 
Program for Annual 


The two-day annual meeting of Ore- 
gon Assn. of Insurance Agents will be 
held Sept. 6-7 at the Hotel Multnomah, 
Portland. 

Speakers for the first day are Com- 
missioner Taylor of Oregon; Harry J. 
Boyle, general manager of General 
Adjustment Bureau at San Francisco, 
and Ralph W. Carney, retired vice- 
president of the Coleman Co. of Wich- 
ita. The afternoon session will include 
reports by officers and committee 
chairmen. 

At Friday’s general session, Eugene 
T. Maher of General Electric Co. will 
speak on “Insurance Problems of the 
Atomic Age.” 

J. Dewey Dorsett, general manager 
of the Assn. of Casualty & Surety Com- 
panies, will speak on “The State of 
Our Business” and Judge Francis Cook 
of Beaverton, Ore., will present a prog- 
ress report on the Safe-Teen program 
in the state. 

At the final session on Friday the 
future of insurance education will be 
discussed by Victor P. Morris of Ore- 
gon university and the American agen- 
cy system will be discussed by Robert 
W. Osler of the Rough Notes Co. 





Brown Bros. Purchases Firm 


Brown Bros. adjusters of California 
has purchased the Pasadena adjusting 
firm of Frank E. Tidwell and has 
named William MacVicar adjuster-in- 
charge. Mr. MacVicar joined Brown 


Bros. in 1952 and prior to that had 
been with Providence-Washington as 
an adjuster and claims examiner. 

Mr. Tidwell joined National Auto- 
mobile & Casualty as Los Angeles 
claim manager. Prior to opening his 
own adjustment firm in 1936, he had 
been with Home Indemnity and the old 
Southern Surety. 





Basche Joins Tonskemper Co. 


O. F. Basche has joined the James 
B. Tonskemper Co., independent ad- 
justers of Minneapolis. He was with 
Western Adjustment at Minneapolis 
for the past 12 years. 


Fire Association 
Names Tabler Ohio 
Casualty Manager 


Fire association has appointed A. C. 
Tabler casualty manager for Ohio un- 
der the general direction of George L. 
Coates, regional manager, at Cleveland. 

Mr. Tabler entered the insurance 
business in 1942 following six years 
in sales work in the utility field. 





Bankers Casualty Sets Dividend 
Bankers Casualty has declared a di- 





vidend of 5534 cents per share on the 
company’s $1.75 cumulative converti- 
ble preferred stock which was issued 
in May, 1956. The dividend represents 
the amount due for the period from 
May 21 to Sept. 15 at the rate of $1.75 
per share annually. The company also 
approved the usual quarterly dividend 
of 25 cents per share on common stock. 
Both dividends are payable Sept. 15. 


Gulf American Fire & Casualty of 
Alabama has received a certificate of 
authority from the Treasury Depart- 
ment to execute bonds required by 
U.S. law. It is the first Alabama com- 
pany ever to have been so authorized. 


It Costs Too Much To Quit 


By far the most important source of waste in advertising is 
quitting. This can be charged against no one but the man or 
company that pays the bill. 


No company should start advertising unless its controlling 


finish line. 





The past is gone. The future is before you. Don’t quit. 
| 


On the other hand, the good advertiser who uses attractive and 
thoughtfully prepared copy but who quits, loses in time probably 
all that has been put into the campaign. 


executives realize that advertising is the one race that has no 


Even a poorly worded and arranged advertisement will come 
to mean something and be productive to a degree at least if it is 
run long enough and often enough. 


The old-fashioned ‘‘card” that modern advertising men are 
inclined to ridicule, is surely better than no advertisement of any 
kind. It is the difference between being on the map or in obscurity. | 


Agents don’t read a few advertisements and then form an 
opinion of a company. Instead, their opinions are formed slowly, 
almost imperceptibly. They are influenced not by what they used 
to read, but by what is before them today, next week, next month. 
What your advertising is going to accomplish for you is in the 
future, not the past. 
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Carefully fitted protection... 


is a major factor in building your business and 
your reputation as an insurance man. Like other 
well-established capital stock companies, London 
& Lancashire’s choice of modern coverages gives 
your assured a “custom fit” 


We think you will agree: what serves your 
assured best is best for your business. 


THE Lonpon & LANCASHIRE GROUP 


ate \ THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. 
How ORIENT INSURANCE COMPANY 





Sates LAW UNION & ROCK INSURANCE COMPANY, LTD. 
f GROUP SAFEGUARD INSURANCE COMPANY OF NEW YORK 


<—S -_; STANDARD MARINE INSURANCE COMPANY, LTD. (Fire Department) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 
A firm friend 

of the 


American Agency System 





Status of Immunity 
from Liability of 
Charitable Units 


A subscriber asks about the status 
of charitable institutions in connection 
with immunity from liability. 

James C. O’Connor, executive editor 
of the FC&S Bulletins, replies. 

We do not have a chronological list 
of decisions, but I am sure that the re- 
versals in Arizona, California, Dela- 
ware, Iowa, Kansas, Mississippi, and 
Vermont fall within a 10 year period. 
The Vermont case was actually one of 
first impression, there being no previ- 
ous holding in the state on that point. 
These states, in addition to Ohio, now 
deny a charitable institution any ex- 
emption from liability. This is also 
true in the District of Columbia, Flor- 
ida, Minnesota, New Hampshire, 
North Dakota and Utah, but I believe 
“phe law in all these states has been 
‘Yestablished for a considerably longer 
time. Washington also reversed older 
cases and held a charity liable, but a 
later case in that state restricted the 
application of the doctrine to people 
who pay for services, re-establishing 
immunity as to non-paying benefici- 
aries. That put Washington in the same 
class as Alabama, Georgia, New York, 
and Oklahoma. 

Also, in recent years the so-called 
“insurance exception” has _ been 
adopted, either by statute or by court 
decision, in Arkansas, Colorado, IIli- 
nois, Louisiana, Maryland, and Ten- 
nessee. This means, in effect, that in 
those states a charity waives the im- 
munity by carrying liability insurance. 
Also, during this period, there have 
been decisions holding charities liable 
under some circumstances in Missouri, 
Texas, and Wisconsin, although so far 


the courts of these states have not 
entirely abandoned the immunity 
principle. 


FDIC Pays $6.8 Million 
to Protect Depositors 
of Five Banks in 1955 


Federal Deposit Insurance Corpora- 
tion made disbursements to protect 
depositors of five banks during 1955, 
one each in California, Maine and Tex- 
as and two in Idaho, according to the 
FDIC annual report. 

In two of the banks there were ser- 
ious financial irregularities, two others 
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Liability, Workmen’s Compensation 
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EXCESS UNDERWRITERS, INC. 


Howard E. Mankin, Executive Vice-President 
175 W. Jackson Boulevard, Chicago, IL 


were the victims of large defalcations 
and the other discontinued operations 
because of adverse local economic con- 
ditions. FDIC paid depositors in four 
of the cases and was receiver in those 
cases. The case of the fifth bank, the 
deposit liabilities were assumed by 
another bank with the FDIC purchas- 
ing those assets of the discontinuing 
bank which were not acceptable for 
transfer to the assuming bank. FDIC 
paid cash for the assets equal to the 
difference between the bank’s deposit 
liabilities and the acceptable assets. 
Disbursements in the five cases totaled 
$6.8 million, however, with assets 
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being liquidated as opportunities arise 
it is expected that the total loss jp 
paying claims would be only slightly 
more than $600,000. 





Pansing Sets Hearing 


Commissioner Pansing of Nebraska 
has scheduled a hearing for Sept. 1) 
at the Capitol building in Lincoln for 
the purpose of revising all the depart- 
mental rules and revoking those which 
changes of state law have rendered 
obsolete. 
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Hartford Housing 
Unit Awards WC to 
Hartford Accident 


Hartford housing authority has 
awarded its workmen’s compensation 
cover to two agencies representing 
Hartford Accident despite protests 
from other bidders. 

The amount of the premium is ad- 
justed after experience shows what 
the loss will be under the retrospec- 
tive system which applies to all bids. 
The standard premium, submitted by 
Allen, Russell & Allen and the Fitz- 
gerald agency, amounted to $30,000 for 
three years with a minimum premium 
of $13,800 and a maximum of $41,490. 
The latter firm also offered a retro- 
spective penalty premium indemnity 
plan which would limit the size of the 
premium at an additional charge. 

Other agencies, in agreement on a 
standard premium of $32,380 and 
slightly higher maximums and mini- 
mums, claimed that all of the com- 
panies based their calculations on the 
same payroll figures and were mem- 
bers of the same rating bureau. 

A similar situation developed three 
years ago when another insurance 
company was awarded the cover but 
later claimed an additional premium 
was due through error in calculations. 
The housing authority insisted on the 
original bid and did not pay. 





Misclassification Noted 


on Tenn. Homeowners 


Commissioner Northington of Ten- 
nessee has informed insurers writing 
homeowners policies in the state that 
complaints have been received by the 
department to the effect that buildings 
are being misclassified under the pol- 
icies. 

He called attention to a department 
bulletin which advises reporting of 
dailies of such policies to the audit 
division of Tennessee Inspection Bu- 
reau, and warned that incorrect clas- 
sification of risks and application of 
rates for fire and allied lines is punish- 
able by a fine of $500 for each violation. 


Plan Medical Care for 
Dependents of U. S. 


Employes Overseas 

WASHINGTON—State Department 
is drawing up a new medical care 
program for an estimated 13,500 de- 
pendents of foreign service personnel 
residing abroad. 

The program would provide insur- 
ance or private health plans, the pre- 
miums of which would be paid by the 
government. The government would 
pay all medical expenses of employes 
in or out of the hospital. The same 
care would be provided for dependents 
except for a $35 deductible plus cost 
of transportation to the nearest hos- 
pital or clinic. 

Up to 120 days of hospitalization or 
equivalent care for each dependent’s 


illness or injury will be allowed. The 
period may be extended by the ~ 
g 


retary of State if the illness is cause 
by residing abroad. 

The plan reportedly would use med- 
ical facilities at U. S. armed forces 
installations around the world to a 
great extent. 

Observers think the plan eventually 
may be extended to all federal civilian 
employes and their families stationed 
abroad, taking in an estimated 56,000. 
The House civil service committee has 
asked Civil Service Commission and 
other agencies with overseas person- 
nel to review the situation to make 
sure that medical services are made 
available to all on a_ substantially 
equal basis. 


Ark. Policyholders Get 


Auto Premium Refund 


Calvert Fire of Baltimore has re- 
funded $13,457 to policyholders in 
Arkansas, according to Commissioner 
Combs. 

Mr. Combs said the refunds were a 
result of misclassification on automo- 
bile coverage. He had previously or- 
dered Service Fire to make refunds 
under similar circumstances. Service 
Fire refunds in the state amounted to 
$58,550. 
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Do you want to know 
more about— 


MULTIPLE-LINE PACKAGE POLICIES? 
AGENCY MANAGEMENT? 

INLAND MARINE? 

¢ ACCIDENT AND HEALTH? 













t MERCANTILE BLOCK? 
FIRE? : AUTOMOBILE? 
GLASS? 
‘BONDS? 
BURGLARY? 
AVIATION? 


OCEAN MARINE? 
TIME ELEMENT? 


BOILER AND 
MACHINERY? 


October Ist will be the start of 
the next 7-week AGENTS’ SCHOOL 


Ask your Royal-Liverpool Multiple-line fieldman 
for information or write to our Education Depart- 
ment, New York Office, for course brochure. 
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150 WILLIAM ST., NEW YORK 38, N. Y. 
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Battles to Keynote 
Kentucky Agents Meet 


Robert E. Battles, vice-president of 
National Assn. of Insurance Agents, 
will deliver the keynote address at the 
annual meeting of Kentucky Assn. of 
Insurance Agents, Nov. 11-13, Ken- 
tucky hotel, Louisville. 

Among the other speakers will be 
William H. Grove, St. Paul, Minn., 
vice-president and sales manager of 


EMC Recording Co.; Robert A. Laugh- 
ton, Kentucky association president, 
and Sheridan C. Barnes of Elizabeth- 
town, state national director. 

The convention will again feature 
sales clinics on fire, casualty and in- 
land marine coverages as a result of 
popular demand by Kentucky agents. 

Highlight of the meeting will be the 
award of the Cherokee insurance cup 
to the outstanding Kentucky agent of 
the year. 








USUAL 


AND 
UNUSUAL 
COVERAGES 


LLOYD'S 
LONDON 


WE’RE LONG ON LIMITS! 


Utilizing the best in both the for- 
eign and domestic markets, A. F. 
Shaw can help you solve your excess 
insurance problems quickly, effici- ; 
ently, and in a manner that wins 
praise from clients every time. 


When your regular carriers are un- 
e able to help, call on the facilities and 


services offered by A. F. Shaw & Co. 


There’s no problem in plac- 
ing those extra high limit 
cases when you bring your 
business to A, F. Shaw & Co. 
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SUPER MARKETING FACILITIES 
INSURANCE EXCHANGE BUILDING «+ CHICAGO 4 » WABASH 2-1068 


a. A.E.SHAW & 
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W. Va. Reports That 
Agents Need Training 


In a bulletin recently issued West 
Virginia insurance department stressed 
the need for managers to train their 
agents in the basic facts about insur- 
ance and the manner in which it should 
be sold. 

The department called in agents 
from several companies to discuss the 
selling and servicing of life and A&S 
insurance. In its bulletin the depart- 
ment stated “it was somewhat dis- 
concerting to discover that a number 
of the men interviewed were lacking 
in a basic knowledge of the insurance 
business. The vast majority of those 
interviewed were neat in appearance, 
conscientious in approach, and seem- 
ingly desirous of doing the best possi- 
ble job for their clients. However, these 
alone are not enough. The job cannot 
be accomplished unless the agent has 
received a comprehensive initial train- 
ing program under the close scrutiny 
of his local manager, and followed by 
a continuing program of education and 
supervision.” 


In some offices the education is not 
difficult since the manager’s income is 
not dependent on his personal produc- 
tion. But in others it is difficult for the 
manager to devote the proper time to 
train his agents adequately. 

“The complaints from policyholders 
that come to the attention of the de- 
partment generally stem from agen- 
cies where the latter situation exists,” 
the bulletin continues. “An arrange- 
ment with the company whereby as- 
sistance is given the local manager or 
general agent in training his agents 
may be the answer. 

“The use of half-truths, incorrect 
statements, flamboyant promises, and 
derogatory comments about other com- 
panies must cease,” the bulletin states. 
“The state insurance laws prescribe 
severe punishment for violators. Even 
though willful misstatements are all 





more travel and more casualties 
mean more opportunities to sell 


PEERLESS “WORLD-WIDE’’ 
TRAVEL ACCIDENT POLICY 


While history is being made in increased travel 
and accidents, you can make history yourself 
by selling more travel accident insurance. 

The Peerless “WORLD-WIDE” Travel Accident 
Policy* is a vital. policy . . . especially now 
when people are “‘on the go” more than ever be- 
fore—travelling for both business and pleasure. 


Selling at an annual premium of only $1.25 per 
$1,000 ($25,000 minimum, $100,000 maximum 


KEENE. NEW HAMPSHIRE 
A MULTIPLE LINE COMPANY 


— Ages 18 to 70), giving coverage anywhere 
in the world, and providing reimbursement 
for loss of life and dismemberment . . . this 
policy is especially attractive and highly sale- 
able. In addition, the Peerless “Sales Con- 
vincers” kit of selling aids leaves nothing to 
chance in earning more commissions easier 
and faster. Write for full details today! 
*Policy No. PAH-914R 








—— 


too prevalent, the fact remains that the 
great majority of misrepresentations 
are not intentional, rather, they are 
the result of ignorance on the part of 
the agent as to just what he is selling. 
Whether the misrepresentations are 
willful or not, they inure to the detrj- 
ment of policyholders, and the statu. 
tory penalty is the same. The depart- 
ment is inclined to consider a manager 
responsible for the improper actions of 
his agent in those cases where the 
agent, after being put under contract, 
is being loosed on the public without 
being properly trained. 

“At the present time, public rela- 
tions, particularly in the A&S field, 
are of paramount importance. Un- 
trained, uneducated agents, regardless 
of how honest or industrious, cannot 
do justice to their product, their policy- 
holders, or to themselves.” 





Wis. Mutual Companies to 
Hold Annual at Milwaukee 


Wisconsin Federation of Mutual In- 
surance Companies will hold its annu- 
al convention Sept. 5-6, at the Schroe- 
der hotel, Milwaukee. 

Gene Flack, director of advertising 
for Sunshine Biscuits Inc., has been 
scheduled as the luncheon speaker. 

Other speakers will be Gene Zarek 
of Burlington; Lloyd Yanders, execu- 
tive secretary of Wisconsin Mutual In- 
surance Alliance; Frank Schwoegler of 
Fire Insurance Rating Bureau; Ronald 
Barton of Milwaukee; Stuart Struck, 
president of Dairyland Mutual of Mad- 
ison, and D. H. Schallert, Lumber- 
men’s Mutual Casualty. 

A panel discussion of current in- 
surance problems will be moderated 
by Harry Schulthess of Madison. Pan- 
el members will include Micheal Koeh- 
ler of Cedarburg, Charles Meyers of 
Janesville, Mr. Schallert and Robert 
Bertrand of Sun Prairie. 





More Interpretations 


on Inland Marine 


Portable television sets are classi- 
fied as inland marine if they are owned 
by an individual and used by him on 
and off his premises, according to the 
committee on interpretation. 

Also classifiable as inland marine 
is insurance of additional living ex- 
pense under the personal property 
floater which expense is caused by 
loss of or damage to personal property 
covered by the PPF. The committee 
noted that this opinion does not con- 
flict with the opinion in interpreta- 
tion 20 in which the committee ex- 
ressed a negative opinion with regard 
to additional living expense under the 
PPF resulting from damage to or de- 
struction of the principal residence 
building of insured or additions to it 
or its contents. 

The committee stated that coverage 
on oil tanks, petroleum and by-prod- 
ucts located on oil leases would not be 
inland marine. ; 





Orders Two Insurers 
to Hold Labor Elections 


National labor relations board has 
ordered elections this month among 
groups of employes at Travelers and 
Phoenix of Hartford. The Traveler’s 
election involves adjusters in the Bos- 
ton and several other Massachusetts 
offices. The latter involves _letter- 
pressmen, automatic job press opera- 
tors, cylinder press operators and all 
lithographic pressmen for or against 
representation by International Print- 
ing Pressmen & Assistants, AFL-CIO. 





Dr. James C. Terrell of Stephenville, 
Tex., has been elected to the board of 
ICT of Dallas. He is a director of 
Stephenville State Bank and of Con- 
tinental National Bank in Fort Worth 
and also chief of staff of Stephenville 
Hospital & Clinic. 


XUN 








=a Koo > eos = 


= bk be ee 





}, 1956 


—=—= 


hat the 
tations 
ey are 
part of 
Selling, 
Ns are 
> detri- 

Statu- 
depart- 
anager 
‘ions of 
re the 
ontract, 
without 


S annu- 
Schroe- 


ertising 
as been 
iker. 
2 Zarek 
execu- 
tual In- 
egler of 
Ronald 
Struck, 
of Mad- 
sumber- 


ent in- 
\derated 
n. Pan- 
il Koeh- 
vers of 

Robert 


g to the 


marine 
ring ex- 
property 
used by 
property 
mmittee 
not con- 
erpreta- 
ttee ex- 
nh regard 
nder the 
o or de- 
‘esidence 
yns to it 


coverage 
py-prod- 
d not be 


yard has 
1 among 
lers and 
‘raveler’s 
the Bos- 
achusetts 
; letter- 
Ss opera- 
- and all 
- against 
al Print- 
FL-CIO. 


yhenville, 
poard of 
-ector of 
of Con- 
rt Worth 
phenville 





XUN 





August 23, 1956 


FieNATIONAL UNDERWRITER 13 








AFCO Appoints Faunce, 
Denton, Foster to 
Executive Positions 


AFCO, premium financing organiza- 
tion at New York, has appointed 
George Faunce III assistant to the 
president, Edward L. Denton Jr. gen- 
eral counsel and Joseph T. Foster Jr. 
publicity director. 

Mr. Faunce was with Hanover bank 
from 1948 to 1954 and was most re- 
recently an associate of the Rochester, 
N. Y., law firm of Nixon, Hargrave, 
Devans & Dey. 

Mr. Denton was formerly with the 
New York City law firm of DeForest, 
Eler & Mulreany. 

Mr. Foster was assistant managing 
editor of United Press Association at 
Cleveland, associate editor of Path- 
finder magazine and publications man- 
ager of Lever Brothers in New York. 





Hunt Urges Denial of 
Auto Liability Insurance 


to Drunken Drivers 


Commissioner Hunt of Oklahoma 
has recommended to the state manager 
of the assigned risk plan that applica- 
tions for motor vehicle liability insur- 
ance be refused from applicants who 
have had their drivers licenses can- 
celled, refused or suspended because of 
drunk driving. 

Mr. Hunt in a letter to the manager 
of the plan said that as statutory su- 
pervisor of the plan and as insurance 
commissioner, he is charged with pro- 
tecting the insurance public, which 
includes protecting them from drunk 
driving. 

“Granting a motor vehicle liability 
policy under the AR plan to applicants 
who have had their license cancelled, 
suspended or revoked because of drunk 
driving,” he said, ‘places the liability 
for reinstatement of their drivers li- 
cense upon the commissioner and the 
AR plan.” 


7 . 7 


Commissioner Hunt expressed the 
opinion that it was not the intent of 
the law to place this responsibility up- 
on the insurance commissioner and 
the plan. He said that if insurance 
companies have the right to deny auto 
insurance to alleged bootleggers under 
the AR plan, then certainly they have 
the right to deny this coverage to 
drunk drivers. 

“Drunk drivers should have to quali- 
fy for reinstatement of their licenses 
as now provided in the financial re- 
sponsibility law by showing proof of 
financial liability by filing with the 
commissioner of public safety a bond 
or certificate of deposit of money or 
securities not to exceed $11,000,” he 
said, “thus making these drunk drivers 
finance their own drunken sprees rath- 
er than causing careful drivers to pay 
per insurance premiums because of 

em.” 





F, M. Boule to Minneapolis 


for Bituminous Casualty 


Frank M. Boule, formerly an under- 
writer in the home office of Bitumi- 
nous Casualty, has been appointed 
Manager of the company’s branch at 
Minneapolis. 

Mr. Boule joined Bituminous after 
having been with the Schroeder agen- 
ty of Milwaukee. He had previously 
been with Continental Casualty for 
15 years. 

Mr. Boule succeeds Paul S. Moore, 
ee Tesigned recently to join United 





The Wachter-Gast agency will hold 
an open house to celebrate its move to 
4425 Hampton avenue, Lansdowne, 

©. The agency had been located at 
2011 South Broadway, St. Louis, since 
its founding in 1892. 


= ———— 


New Amsterdam 
Group Ranks 29th 


in 1955 Premiums an a a 
The New Amsterdam Casualty é invite inquiries for: 
group inadvertently was omitted from 


the ranking of company groups by 

1955 premiums in the July 26 issue. ADMITTED REINSURANCE 
New Amsterdam Casualty and its af- 
filiate, U. S. Casualty, had premiums 





in 1955 of $80,837,000 and should have We offer: 
been shown in 29th place in the list 
of 50. 


The group is composed of New Am- SPEED OF OPERATION 


sterdam Casualty, which had 1955 pre- 


miums of $56,071,000, and its affiliate, IMMEDIATE DECISION 


U. S. Casualty, which had premiums of 


$24,766,000. 

ewer as casualty reinsurance underwriters and managers 
Predicts Over $400,000 in for this pool of companies _ 
Ky. Auto Premium Refunds 

Commissioner Thurman of Kentucky THE NORTHERN ASSURANCE COMPANY, LTD. 
has estimated that automobile owners 
in the state are entitled to some $400,- CITIZENS CASUALTY COMPANY OF NEW YORK 
000 to $750,000 in refunds as the result P 
of misclassification by insurance com- AMERICAN HOME ASSURANCE COMPANY 
panies. 

Mr. Thur id y of - P 
Pn of yore cwell. roi pat meal We are underwriters only, not brokers. Our underwriters 
bile insurance writing companies” : ’ - 
showed they had failed to obtain the have worked with Lloyd’s firms and London companies for 
proper information for correct classi- periods totaling more than 70 years. 


fication and rating. He identified them 
only as companies who do not operate 
through duly licensed agents. 


Mr. Thurman said the refunds in- 
volved more than 1,600 risks and the AGENCY MANAGERS LIMITED 
amounts varied from a few dollars to 
as much asa $100. He said the compa- q BEN D. COOKE — MANAGING DIRECTOR 
nies involved have already refunded 
more than $100,000 in overcharges. 102 MAIDEN LANE bs NEW YORK 5, N. Y. 
Telephone: Digby 4-1752 Teletype: NY 1-4082 





American National Fire, a member 
of Great American group, has been 
elected a member of Surety Assn. of 
America. 
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Ohio Farmers Companies 


OHIO FARMERS INSURANCE COMPANY - Chartered 1848 2 J 
OHIO FARMERS INDEMNITY COMPANY 
LeRoy, Ohio 


Pal EASTERN DEPARTMENT, Philadelphia - + - PACIFIC COAST DEPARTMENT, Los Angeles 
se ; P , 
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for a better 
understanding... 


this advertisement appears in color in: 


BUSINESS WEEK—Sept. 8; NEWSWEEK—Sept. 17; 

TIME—Sept. 17; U. S. NEWS & WORLD REPORT—Sept. 28; 

NATION'S BUSINESS—October; TOWN JOURNAL—October; 
AMERICAN HOME—October; BETTER HOMES & GARDENS—October. 
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Convention Dates 





Aug. 26-28, Wyoming Assn. 
Agents, annual, Jackson. 

Aug. 30-Sept. 1, Montana Assn. of Insurance 
Agents, annual, Helena. 

Sept. 5-6, Wisconsin Federation Mutual Insur- 
ance Companies, annual, Schroeder hotel, 
Milwaukee. 

Sept. 5-7, Oregon Assn. of Insurance Agents, 
annual, Multnomah hotel, Portland. 

Sept. 6-7, Minnesota Assn. of Insurance Agents, 
annual, Hotel Duluth, Duluth. 

Sept. 9-11, Washington Assn. of Insurance 
Agents, annual, Davenport hotel, Spokane. 

Sept. 9-12, Idaho Assn. of Insurance Agents, 
annual, Sun Valley. 

Sept. 10-11, Vermont Assn. of Insurance Agents, 
annual, Middlebury Inn, Middlebury. 


of Insurance 


Sept. 10-11, New Jersey Assn. of Insurance 
Agents, annual, Traymore hotel, Atlantic 
City. 

Sept. 10-11, New Hampshire Assn. of Insur- 


ance Agents, annual, Crawford Notch. 

Sept. 10-iz, New Hampshire Assn. of Insur- 
ance Agents, annual, Crawford House Club, 
Crawford Notch. 

Sept. 12-14, Maine Assn. of Insurance Agents, 
annual, Samoset hotel, Rockland. 


aati Society of CPCU, annual, Cincin- 
nati. 


Sept. 12-14, Michigan Assn. of Insurance 
comm. annual, Pantlind hotel, Grand 
Pp: e 


Sept. 16-18, Insurance Federation of North Da- 
kota, annual, Bismarck. 


Sept. 17-18, Minnesota Assn. of Mutual Agents, 
annual, Leamington hotel, Minneapolis. 

Sept. 17-19, International Claim Assn., annual, 
Hotel Chamberlain, Old Point Comfort, Ft. 
Monroe, Va. 

Sept. 17-20, National Assn. of Insurance 

Agents, annual, Waldorf-Astoria, New York. 

Sept. 18-21, Mutual Loss Managers’ Confer- 
ence, Hotel Statler, New York. 


Sept. 24-25, Utah Assn. of Insurance Agents, 
annual, Salt Lake City. 


Oct. 1-3, Wisconsin Assn. of Insurance Agents 
annual, Schroeder hotel, Milwaukee. 

Oct. 17-8, Pennsylvania Assn. of Insurance 

Agents, annual, Bedford Springs hotel, Bed- 
ford Springs. 

Oet. 7-10, National Assn. of Casualty & Surety 
Agents, annual, White Sulphur Springs, 
W. Va. 

Oct. 7-10, National Assn. of Casualty & Surety 
Executives, annual. The Greenbrier, White 
Sulphur Springs, W. Va. 

Oct. 11-12, Nebraska Assn. of Insurance 
Agents, annual, Hotel Cornhusker, Lincoln. 


Qct. 11-13, New Mexico Assn. of Insurance 
Agents, annual, La Fonda hotel, Santa Fe. 


Oct. 14-15, Insurance Federation of North Da- 
kota, Eagles Club, Bismarck. 

Oct. 14-16, Missouri Assn. of Insurance Agents, 
annual, Hotel Statler, St. Louis. 


Oct. 14-17, Federation of Mutual Fire Insurance 
Companies, annual, Sheraton-Gibson hotel, 
Cincinnati. 

Oct. 14-17, National Assn. of Mutual Fire In- 
surance Companies, annual, Sheraton-Gib- 
son hotel, Cincinnati. 

Oct. 15-17, California Assn. of Insurance 
Agents, annual, Sheraton-Palace hotel, San 
Francisco. 


Oct. 15-17, Ohio Assn. of Insurance Agents, 
annual, Cleveland. 
Oct. 16, North Dakota Assn. of Insurance 


Agents, annual, Eagles Club, Bismarck. 


Oct. 16-17, Massachusetts Assn. of Insurance 
Agents, annual, Sheraton Plaza hotel, Bos- 
ton. 


Oct. 17-19, Insurance Accountants Assn, an- 
nual, Hartford. 

Oct. 19-20, South Carolina Assn. of Insurance 
Agents, annual, Ocean Forest hotel, Myrtle 
Beach. 

Oct. 21-23, Insurors of Tennessee, annual, Noel 
hotel, Nashville. 

Oct. 21-23, Maryland Assn. of Insurance Agents 
annual, Lord Baltimore hotel, Baltimore. 

Oct. 22-23, Arizona Assn. of Insurance Agents, 
annual. 

Oct. 22-24, National Assn. of Mutual Insur- 
ance Agents, annual, Shoreham hotel, Wash- 
ington, D. C. 

Oct. 22-24, Western Underwriters Assn., an- 
nual. 

Oct. 23-24, Louisiana Assn. of Insurance 

Agents, midyear, Hotel Bentley, Alexandria. 

Oct. 25, American Institute of Marine Under- 
writers, annual, New York. 

Oct. 28-30, Kansas Assn. of Insurance Agents, 
annual, Broadview hotel, Wichita. 

Oct. 28-30, Illinois Assn. of Insurance Agents, 
annual, Springfield. 

Oct. 29-31, National Assn. of Independent In- 

surers, annual, Hotel Commodore, New York 
City. 

Nov. 7-9, Michigan Assn. of Mutual Insurance 
Agents, annual, Pantlind hotel, Grand Rapids. 

Nov. 8, Connecticut Assn. of Insurance Agents, 
annual, Statler, Hartford. 

Nov. 8-9, Illinois Assn. of Mutual Insurance 
Agents, annual, Kaskaskia hotel, La Salle. 

Nov. 11-13, Kentucky Assn. of 


Insurance 
Agents, annual, Kentucky hotel, Louisville. 
Nov. 16-17, Kansas Assn. of Mutual 
Agents, annual, Jayhawk hotel, Topeka. 


Nov. 18-21, Indiana Assn. of Insurance Agents, 
annual, Claypool hotel, Indianapolis. 
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TO FIT THE NEED 


MULTIPLE LINE 
FACILITIES 


do more for you 


in a company offering 


deviated mutual rates 


The trend toward come 

bining coverages makes i. 
increasingly important that 
you have available broad 
Multiple Line facilities such 
as you now find in the “Shelby 
Mutual.” Through the coordi- 
nation of “Shelby’s” Fire, In- 
land Marine, Liability, Bur- 
glary, Professional Liability, 
Glass, Automobile and Work- 
men’s Compensation depart- 
ments your insured can have 
exactly the protection he 
needs. 


f “Shelby” agents have the 
added competitive advan- 
tage of substantial mutual 
rate deviations (or dividends). 
If such a combination would 
be valuable to you drop us a 
line. An agency connection 
may be available in your 
community. 


INSURANCE COMPANY 
o SHELBY, OHIO 
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FIRE & CASUALTY 
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The Pioneer Organization 


COATS « 
BURCHARD 


COMPANY 
APPRAISERS 


4413 Ravenswood Avenve 
Chicago 40, Illinois 








®@ Appraisals for Correct 
Insurance Coverage and 
Proof of Loss 


© Depreciation Studies 
©@ Property Ledgers 

















ake a oe 





3, 1956 








fugust 23, 1956 


HeNATIONAL UNDERWRITER 


15 








—__— 


fire and Casualty Insurance 


COMMENTS - TRENDS - OBSERVATIONS 





_—__— 


More States Adopt Road Aid Plan 


“Road Aid” plans similar to that in 
operation in Michigan have recently 
been adopted in Minnesota and by 
tilwaukee Board of Underwriters for 
wis€@nsin. Plans for sponsoring “Road 
Aid” {n Illinois are also being made by 
Chicago Board of Underwriters. 

Road Aid originated among agents 
in Detroit as an answer to the service 
competition of auto clubs and the cost 
competition of direct writers. Its major 
purpose is to provide policyholders 
with dependable sources of service 
facilities, although the Michigan Road 
Aid Plan is also active in accident pre- 
vention work. Any profit realized by 
Road Aid, after its operating costs are 
paid, is used to promote a public serv- 
ice traffic safety program, which in 
Detroit took the form of free driver 
instruction as the first project. 

The Road Aid plan contracts with a 
number of garages throughout a par- 
ticular state to provide road service to 
policyholders in need of help while on 
the road. 

Under the program, the motorist 
who is insured by an _ independent 
agent merely calls the number on the 
back of a card furnished him. He does 
not pay for the service but signs the 
invoice of the service man. 

The contracting garage directly 
bills Road Aid, which in turn sends 
one bill per month to cooperating in- 
surers, eliminating the necessity for 
issuing many small checks each month. 
Road Aid has established a _ service 
fee to standardize garage charges, 
which often varied depending on time 
of night, type of auto and how pros- 
perous the motorist looked. The aver- 
age fee in Michigan is $2 per service 
call. Hundreds of garage owners are 
happy to sign the contract despite 
standardized fees since it furnishes an 
assured source of income for their 
service trucks. 

In Michigan, Road Aid is financed 
by an additional $1.50 charged insur- 
ers for each service call handled, 
making the total cost for each service 
call to the insurance company some- 
where in the neighborhood of $3.50— 
considerably below the cost when in- 
sured paid garages whatever they 
asked for the service call and had the 
additional clerical costs of handling 
hundreds of small claims each month. 

The Road Aid program in Chicago 
probably would include a guaranteed 
arrest bond, which is not included in 
Michigan. Several companies are now 
offering such a coverage in Chicago 
because an ordinance requires posting 
of a $25 bond or surrender of the 
driver’s license for most traffic viola- 
tions. 

Policyholders of companies partici- 
Pating in the plan can obtain service 
mM any of the other states which have 
adopted Road Aid and Illinois would 

included in this reciprocal agree- 
ment if it adopts the plan. 

Participating companies in Michigan 


Road Aid include almost all bureau 
stock companies, as well as some non- 
bureau stock companies, agency writ- 
ing mutuals and other insurers opera- 
ting through independent agents. They 
are: 


Accident & Casualty 
Aetna Casualty 

Aetna Fire 

Agricultural 

Allemannia Fire 
American Alliance 
American Automobile Fire 
American Automobile 
American Aviation & General 
American Bankers 
American Casualty 
American Fidelity 
American Guarantee 
American of New Jersey 
American National Fire 
American States 

American Surety 

Anchor 

Assurance of America 
Auto Owners 

Bankers & Shippers 
British American Assurance of Canada 
Buckeye Union Casualty 
Buckeye Union Fire 
Central States 

Central Surety 

Century Indemnity 
Citizens Fire 

Citizens Mutual Auto of Michigan 
City of New York Ins. Co. 
Colonial Fire Underwriters 
Columbia Fire of Dayton 
Columbia of New York 
Commerce 

Commercial Casualty 
Commercial Union 
Commonwealth 

Concordia Fire of Milwaukee 
Connecticut Fire 
Connecticut Indemnity 
Continental Casualty 
Dearborn National 

Detroit F.&M. 

Detroit Mutual 

East & West 

Emmco 

Empire State 

Employer's group 
Employer’s Mutual 
Equitable F.&M. 

Farmers 

Federal 

Fidelity & Guaranty 
Firemen’s of Newark 
Fireman’s Fund 

First National of America 
Frankenmuth Mutual Auto 
Franklin National 

Fulton Fire 

General Accident 

General Casualty of America 
General of Seattle 

Girard F.&M. 

Glens Falls 

Globe Indemnity 

Granite State 

Great American Indemnity 
Great American 

Hanover Fire 

Hartford Fire 

Hawkeye Security 

Home F.&M. 

Home 

Homeland 

Indemnity of North America 
Indiana Lumbermans 
North America 

Jersey 

Law, Union & Rock 
L.&L.&G. 

London & Lancashire 
London Guaranty 
Lumberman’s Mutual 
Marine 

Maryland Casualty 
Massachusetts F.&M. 
Mechanic & Traders 
Mercantile of America 
Mercury 

Metropolitan Casualty 
Michigan F.&M. 


Michigan Mutual Automobile of Traverse City 


Manufacturers 

Milwaukee Mechanics 
Minneapolis F.&M. 
National-Ben Franklin Fire 
National Casualty 

National Fire 

National Surety 

National Union Fire 


New Amsterdam 
Newark Fire 

New England Fire 

New Hampshire Fire 
New Zealand 

New York Fire 

New York Underwriters 
North British & Mercantile 
North River Fire 

North Western National 
Ocean Commercial 

Ohio Casualty 

Orient 

Pacific National 
Pennsylvania Fire 
Philadelphia F.&M. 
Phoenix 

Piedmont Fire 

Planet 
Potomac 
Preferred 
Providence 
Queen 
Rochester American 
Royal Indemnity 

Royal 

Safeguard 

St. Paul F.&M. 

St. Paul-Mercury Indemnity 
Safeco 

Sea 

Secured Casualty 
Security of New Haven 
Sentinel Fire 

Springfield F.&M. 
Standard Accident 
Standard 

Standard Marine 

Star 

Sun 

Surety Fire 
Transcontinental Fire 
Transportation 

Travelers Indemnity 
United Fireman 

United National Indemnity 
U.S.F.&G. 

U.S. Fire 

Vigilant 

Westchester Fire 

Western F.&M. 
Wolverine 

World F.&M. 

7urich F.&M. 

Zurich General Accident 


Washington 





New Infra Red Beam 
Burglar Alarm Ready 


An electronic burglar alarm device, 
employing infra-red modulated light, 
has been introduced by Walter Kidde 
& Co. of Belleville, N. J. 

Approved by Underwriters’ Labora- 
tories, it comprises two small cone- 
shaped units, one of which produces 
an invisible light at a specified number 
of cycles per second, and one which re- 
ceives the signal. Anyone passing 
through the beam interrupts the phas- 
ing and causes an alarm to sound 
either locally, at a central plant sta- 
tion, or directly at police headquarters. 
It has a range of up to 900 feet and can 
be installed inside or outside. 

The unit’s interconnecting lines car- 
ry low voltage. making installation of a 
conduit unnecessary. The unit can be 
eperated on auxiliary battery power. 


Ratrer Crcualty Produces 


Boatina Socfety Film 


Aetna Casvalty has produced a boat- 
ino safetv film, “Safety Ahov”. as a 
trainins aid for members of the coast 
evord auxiliary. 

The enact svard will use the film in 
nublic instruction courses of auxiliarv 
erganizations which have enrollment 
of mere than 20.000 boat owners and 
enthusiasts. Featured in the film. 
which covers common hazards of row- 
boats. sailboats and motorboats, are 
the marking of buoys, use of anchors 
and instruction in tying sailors’ knots. 


Hartford Insurers 
Seek Clerical Help 
Via Employe Bonuses 


Hartford insurance workers aré cur- 
rently fattening their paychecks by 
peddling clerical jobs for their em- 
ployers. 

Faced with the most severe shortage 
of clerks, typists and stenographers in 
years, three companies have resorted 
to a bonus system in order to persuade 
their employes to try to find new full- 
time employes. Other companies are 
keeping a sharp eye peeled on results. 

One local fire company is paying a 
bonus of $50 to an employe enlisting 
a full-time worker who stays on the 
payroll for at least three months. A 
life company is paying a $20 bonus. 
Though it is still too early to tell how 
well the system is paying off for the 
companies, supporters of the system 
point out that hundreds of dollars have 
been paid out in bonuses in the past 
few weeks, which means that insur- 
ance employment is on the upswing. 
One official said that several people 
in his company have collected more 
than $100 in bonuses for bringing in 
new workers. 

Other, less free spending companies, 
are employing other devices to attract 
workers. One life company has 
directed a match book cover advertis- 
ing campaign at employes which says: 
“There are striking reasons why some- 
one you know might like to work at 
this company. Let us tell your friend 
all about them at the personnel de- 
partment.” The same company places 
paper napkins at local cafeterias which 
display a similar message. 

Still another life company has dis- 
tributed tie bars and scatter pins to 
employes in the form of a question 
mark, When someone asks the wearer 
the meaning of the question marks, 
the latter asks: “Do you want a job 
with our company?” 

The dearth in the labor supply was 
caused principally by expansion of the 
insurance business there. At one com- 
pany it was reported that one third of 
the many job openings were new posi- 
tions created by expansion. 








Fort Atkinson Schedules 


Hearing on School Cover 


Fort Atkinson (Wis.) board of edu- 
cation has scheduled a public hearing 
for Oct. 16 to consider various propos- 
als for renewal of property insurance 
on some $3 million of school district 
buildings and contents. 

Representatives of mutuals have 
asked the board to switch from stock 
company coverage to mutual coverage. 
The coverage is now placed with five 
stock companies through their local 
agents, on a five-year basis, one-fifth 
annually. State fund coverage has also 
been proposed. 


Industrial Indemnity has applied for 
a permit to issue and sell 1,800 shares 
of its capital stock. 
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SERVICE 
GUARANTEED 


When you deal with companies in the 
Phoenix of London Group both you 
and your clients are guaranteed those 
service “extras” which make business 


easier and more profitable. 









































Phoenix of London Group 


55 FIFTH AVENUE * NEW YORK 3, NEW YORK 


PHOENIX ASSURANCE CO. OF NEW YORK 
COLUMBIA INSURANCE COMPANY. 
UNITED FIREMEN’S INSURANCE CO. 
LONDON GUARANTEE & ACCIDENT CO., Ltd. 
THE UNION MARINE & GENERAL INSURANCE CO., Ltd. 
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OKLA. SUPREME COURT 





Filing Subsequent 
Action Doesn't Add 
to Policy's Limits 


The one year period of limitations 
for filing of a claim in connection with 
a standard fire policy cannot be ex- 
tended even though an action was 
filed and dismissed within the time 
limit, Oklahoma supreme court ruled 
in Bond vs Birmingham Fire of Penn- 
sylvania, 8 CCH (fire & casualty) 994. 

In reversing a judgment by district 
court of Grady county, Okla., the su- 
preme court pointed out that insured’s 
original claim had been filed and dis- 
missed less than one year after his 
barn had been damaged by hail, but 
that the new action, though ‘instituted 
less than one year after the original 
claim, in itself was filed more than a 
year after the one year limitation 
specified in the policy. 

The court, citing English vs T. H. 
Rogers Lumber Co., held that the stat- 
ute giving to a plaintiff the right to 
commence a new action within one 
year after the reversal or failure of his 
original action was not intended to 
afford additional time in which to 
bring suit in all cases. By its terms the 
right is conditioned upon the fact that 
the time limit for the same shall 
have expired. That is, except for the 
statute, insured’s action would, at the 
time of the failure or reversal, be 
barred by the statute of limitation. 
Such is not the case when the failure 
occurs at a time when the plaintiff 
has full opporutnity to commence a 
new action. 

Consequently, the court added, the 
above statute had no applications in 
the current case, and when insured 
filed his action more than 12 months 
after the property loss, the statute of 
limitations had already expired. 

Hanson & Breen represented the in- 
surer and Hatcher & Bond the insured. 





Yeck Named in Michigan 
for Combined of Chicago 


Ernest Yeck has been named district 
manager for Michigan by Combined of 
Chicago. 

Mr. Yeck joined Combined in 1941, 
was later promoted to sales manager 
and most recently was district manag- 
er for Oklahoma. 
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Selling Tools for Any 
Selling Task 
With sound Protection 
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U. S. APPEALS COURT 





Policy Void in New 
Location if Insurer 
Refuses to Transfer 


When personal property is insureg 
under a fire policy at a designated |p. 
cation and not elsewhere, the insurer 
is not liable for a loss if it occurs at 
a different location unless consented 
to by the insurer, U. S. Seventh ap. 
peals court ruled in All States Trailer 
Co. vs American, and others 8 CCH 
(fire & casualty) 995. 

The court held that there was no 
evidence to show that the insurers and 
their agents had been informed by in- 
sured or its agents that all property 
was going to be moved to the new 
location. Citing Steil vs Sun Office, 
161 Cal., 795, the court added that in 
order to continue the insurance on the 
goods in the new location, something 
more is required than a mere notifi- 
cation by insured to insurer that the 
goods were or were about to be re- 
moved. Directing a new trial, the ap- 
peals court pointed out that Illinois 
law places a greater burden on the in- 
surer and, in the instant case, a jury 
or a court should be permitted to make 
a finding as to just what information 
the insurers had received as to the 
prospective use of the new location by 
insured. 

Insured requested his brokers to 
switch his current coverage to another 
building which subsequently burned. 
The insurers’ agent told the brokers 
that he could handle only $75,000 at 
the new location. Insured wanted an 
additional $20,000 building and con- 
tents cover. Insured’s brokers, how- 
ever, failed to tell insured of the 
insurers’ refusal to transfer the cover- 
age. 


The district court ruled in favor of 
insured, holding that the insurers had 
waived the location of the property as 
a defense, apparently on the ground 
that the agent of the insurers retained 
possession of the policies and the pol- 
icies had not been cancelled. 

The higher court pointed out that 
the lower court’s decision was based 
on the case of Williamsburg City Fire 
vs Cary in which the non-action of the 
company was an indication it was will- 
ing to continue the policy in force. In 
the present case, however, the appeals 
court said that the brokers’ knowledge 
of the insurers’ affirmative refusal to 
transfer the coverage, as a matter of 
law, must be regarded as knowledge 
of insured. 





Kentucky Adopts Office 


Contents Special Form 

The office contents special form rec- 
ommended by Inter-Regional Insurance 
Conference has been adopted in Ken- 
tucky. 

The new form insures against all 
risks of direct physical loss of property 
with the following exclusions: loss of 
damage resulting in work or process, 
infidelity, war, flood, water seepage, 
earthquake, breakage of glass and 
atomic contamination. It is attached to 
the standard fire policy and is writ- 
ten with a $50 deductible and a mini- 
mum 80% coinsurance clause. Loadings 
are the same as those written by Inter- 
Regional Conference. 





The Lawton-Byrne-Bruner agency 
of St. Louis has elected the following 
vice-presidents: Martin E. Connelly, 
James E. Crawford, Chauncey F. Ir- 
win, and George E. Wunderlich, and 
the following secretaries: Roland C. 
Baer, Frank J. Bush Jr., William Ww. 








Fetner Jr. and H. Robert Larkin. 
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Waters Joins Saginaw Agency 

Spencer L. Waters, manager at Sag- 
inaw, Mich., for Underwriters Adjust- 
ing, has joined the J. A. Mikoliczeak 
agency there. 

Mr. Waters had been with Under- 
writers for 16 years, the last six as 
manager. 
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Fewer... 
"get away” when 
you’re teamed with 


THE CAMDEN 


We're proud to be recognized 
as an old line company now in 
our second century of service to, 
through and for the Agent. 


She Camden 


FIRE INSURANCE ASSOCIATION 


Camden 1, New Jersey 








AIR- 
CONDITIONED 
Guest Rooms 


NOW you can be sure 


of an air-conditioned 
room when you 
come to Baltimore! 
Teletype: BA 263. 


—Thy 


al Gino's | 


HOTEL 








Step Up Plans for 
Fire Prevention 


ians tor fire prevention week, pro- 
claimed by President Eisenhower tor 
Oct. 7-13, are being made throughout 
tne nation by agents, fire departments 
and other interested groups. 

National Board materia: is being 
sent out for use during the week. it 
includes posters, gummed seals which 
are replicas of the poster, buttons 
which are also adaptations of the post- 
er, educational bulletins for children 
and adults and special checking blanks 
for homes and farms. 

Films on fire prevention, produced 
by National Board, are gaining in 
popularity and the bookings for them 
during the week are fairly solid though 
there are still a few films avail- 
able. Requests should be made as soon 
as possible through the National 
Board’s bureau of communications re- 
search at 13 East 37th street, New 
York City. 

Along the same line Saturday Eve- 
ning Post is featuring, in the Aug. 25 
issue, an article by Paul W. Kearney 
entitled “Is Your House a Firetrap.” 

Mr. Kearney, a free lance writer, 
has, for the past 25 years, specialized 
in magazine articles and books on 
safety. Most of the 350 magazine arti- 
cles he has written have been on fire 
prevention. 

In the article he points out what 
New York City has done in the past 
year and other cities have been doing 
since 1930 to prevent fires. He also 
suggests a family escape plan in case 
fire starts. 

“But the practicality of all this 
hinges on a nebulous factor,” the arti- 
cle states, “the pure chance of being 
awakened in time. Consequently the 
most logical expedient of all is to do 
away with the dwelling fire. And this 
is precisely the message that is being 
given householders by the fire chiefs 
of our most alert cities. 

“For years this approach has been 
advocated by Percy Bugbee, general 
manager of National Fire Protection 
Assn. ‘We can do little,’ says Mr. Bug- 
bee, ‘but pant along behind constantly 
rising fire losses and fatalities until 
we have enlisted the sincere coopera- 
tion of the one individual most re- 
sponsible and with the most at stake 
—the householder himself. Achieving 
that through universal, full-time home 
inspections, we will cut our dwelling 
fires in half the first year.’ ” 





Finley to Cal., Ariz. 


for Continental Casualty 


Continental Casualty has appointed 
E. B. Finley district group manager 
for southern California and Arizona. 

He has 5% years of experience in the 
group field. He will have headquarters 
at Los Angeles. 





Deny Renewal to Tex. Insurer 


National Automobile Association of 
Dallas has been denied renewal of its 
license by the Texas board of commis- 
sioners. The company writes policies 
on autos owned by servicemen 
throughout the country. It was licensed 
only in Texas and handled out-of- 
state business by mail. 





CORRECTION 


Kurt Hitke, president of Midland 
National and Kurt Hitke & Co. of 
Chicago and Public National of Mi- 
ami, and Mrs. Hitke have left for a 
five-week business and pleasure trip 
in Europe. Mr. Hitke will stop at Lon- 
don to confer with Lloyds underwriters 
and then he and his wife will visit 
Switzerland, Austria and Germany. 
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adequate 


a 
protection The 17th Century Highlander 
with pistols and dirk on his belt, 
a round target on his back, 
in one hand a sword and a 
musket in the other, was perhaps 
the best armed soldier of his day. 
Changing conditions, however, 
outmoded his weapons and 
today they would offer little 
protection. Insurance, too, 
becomes obsolete if it is not 
adjusted to current conditions. 
Caledonian takes pride in the 
century and a half of up-to-the- 
minute protection its agents 
have given policyholders. 


The Highland broadsword, some- 
times mistakenly called a Claymore, is 
straight with a broad, flat, 

single or double edged cutting blade 
and a distinctive basket hilt. 
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The driving force of 
every successful agent 


GUMPTIO 


Determination . . . tenacity . . . ambition . . . guts. Mix these pre- 
cious virtues into one power-packed word, and that word would 
be gumption. Show us an insurance agent with gumption and 
we'll show you a leader, a true success. Ever notice that, almost 
invariably, such men represent the better, more successful insur- 
ance companies? 


PAN AMERICAN 
Fire & Casualty LZ Insurance 
rae Company 


Company 
T. EARNEST GAMMAGE JR., Extc. V. P. 


HOUSTON 1, TEXAS 











EARL W. GAMMAGE, PRESIDENT 
P. O. BOX 1662 e 
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Hingham Mutual Fire 


Holyoke Mutual Fire 
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Millers Mut. Fire of Texas... 





MUTUAL COMPANY AGGREGATES 
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The 1955 fire insurance countrywide 


Extended Coverage Experience for 1955 


which are based on written premiums. 


losses 


and expenses of companies li- 


and net gain shows results 
sideration of federal income 


Individual company results are not 


Expenses do not include federal in- 
and exclude printed for companies with premiums 


-s 
a) 
ov 
os 
me 
ES # 
528 
$43 2 
s32 8 
Seon 
seHZ 6 
352 
_— Ug 
ea ¢ 
Ams % os 
o v a 
S39 a 
Se & 
“eR 5 
o & n 
> » Vv Y 
z2%2Ee 6 
eso 2 
2s 
apg 
v oe 
Bfeie 
Zee: 
2 ema 
Sap 
oF a2 


of less than $10,000. Certain groups 


tios include both allocated and unal- of affiliated companies filed consoli- 
located claim expense. The figures are dated expense exhibits. No results are 


' 
iso] 
Pa 
ie") 
n 
i=} 
Vv 
a 
“ 

& 
n o 
Gu 
> & 
hw Y 
% 
= ft 
i) 
a) 
a 
3 © 
&° 
pce} 
3 

= 
» 
nS 
So = 
Oo Ss 


individual companies in 


net after reinsurance. Ratios are based shown for the 


those groups. 


on earned premiums except commis- 


tion 
oe" 


‘acquisi- 


Anatyais or Expenses 
(Countrywide) 


Ww" 


} 


| Commis-| Other | 
- | sion and 


E 


Loss 
adjust 
ment | brokerage 


omene ane-o 


ON Me 
omnor aweco 
SPen 2eenn 


ater H2ene 
= °2°°R 
Cmnon ane 
TTT ~— 
SAARR SSARR 














—<“NKKS RHO S SENNS COMM AAD nonmm -wTean 
PONT BD HOF SF HOO OVO HEME ao mm atone 
. 

SOT CRHKOO ONTH =-COMe SNE SOTOMS weorew 
2222 Ment Oreare = = - 
SRLSR Seas 2 S°°?2 S6=82 "7" = se2R= 
SOTA — SOOO MONSON —HSrr Sane c-cOom moms 
79282 2S SSS HF ONS corer aggne> “= © rege0 
TROSS OFOHP OPO 22244 setne aHmre CHren 

Sone 220 =35 2 2 = 

RTRs” R°RAHK FIsaR RSAAR RERRR SBSAR SSR 
1 L) 

COMO AMOI FOTN HOO BOAO ROSS COD-—o 





A 





(edheeed 





Usvsawarrme Rartos 


Lomser 
incared 











ride) 





Tee ae 
su aa8 


SIONS wwrawes 


x22eS ease 








#5982 28k88 
3R5RS SLESE 
= - -4e>- 


$6322 SESE9 SRNR RESSE SRESE =f 
R°8sS 22982 22598 Sessa 2839s 2 
= - “2 = “—o oo S 





COMPANY 





Hy 








dd 











rou. 


Commercial Union Fire G ane 


Corroon & Reynolds Group 


F.aM 


Eagle Star 


Dui 


Se 


AN we 


soroe 


Employers’ Fire 


Employers’ Liability 


Equity General 


Excelsior of N. Y 


Ex 
Fi 


serrnre as-as ceecenm TONS FO4S4 OMFS ATO wo 
SESTS RATRS SALAT SRTRT STSAY Fae“ TESRR 2REe° -RRRe 
! ! ! ! ! til sah BD it aoe 
e2r-SOor OF OrOS2 STOO 220-—-@ ; Pence Or ee coaneneces wore conor 
{wea $$382 R558S K°SSS ABss ZESSS SZE8B sEasu ZErRs 
! 
Vv @ecorr SONer HP O2o pe pa Papa enone vores eveoon Smnow onrnon 
pe BSTSS GAAVA SAGES KsSGS VSSse sgseR sare= azszes 2esee 
82252 any 82335 2288 
































S2e8% $2225 BASES SRHZS Es 
eeS9g 89292 23858 28828 


Hedy 

tay 4 is 

FJ ela bh 
hi Hal Hell. 
bldiz se < ai Be i 
dilly 1th td] Hull 









































OOAN HAN OATH ANKOGAMEHS HOMKS COGN CHDK TF HOORO THORN HAH S FCHOTHR SCHOKOM HNENS -- SSS Ore 
AAA ONO I AGT OO KT TOM HH AMM HAM AHMED : be 
POSS MOM AH BDHAOS SPOVOO OCSSCONM ONO =MMAe Onna Ferre CONer -~BTO2 GOe-2@ 
SOHMSY WSSO= AaPae. “NOON aR—-HEe Rzece sezes eee seger eHgine rane saesg SSR“ “HaBs sees sss=- 
eo-reO Tree ewes om earee Sesas, ehananindi 2e2o-8r 2erTee eevee Toeerso of--8F CCN 2eo2e2o 
RETLO2 [OSS HOINS LELSt ©O-Er ATHENS Ores -en2ee eoece renge org | eaeceet G8re 
SRRRS RASKR ESR RSRAB RRSTR ASRRA GRRGK VSRIKR RRSRR BRARS BRASH RARBR BSARRR BRARR ARRGR RASRS 
AMONG AK HS AHHH Ce-BH Oraon eTOnre =eene COR LDOK— OO SOF HOON HR HK OD AAT HHMAM SHH HM OM Dwar 
Ssms" S8Ss5 aFSe Seggeeesrg g--<se SZ Venge gqeees egeeg aged= guest “egg “Osh dessk “s25° 
Cunee meaner namnm green eccte conse wence umane merce comen enwn-e nowce . 
Z2eon onne 2aB28 2722" cR-= = - oo enor =°e-7 22 << 
Bans ni ars ngs Se S7S3Ts R°3T 7? 22 7 F8e ° STRTS SSSS8 HBS"RS aeqax See; RSRST S22RR THAR! 
! a TT 422 Geren: Be Ve iE Be ' ' tii S98 ie 
POND THe MOomoeo woon seene c-ome Beh a eeeee ua SONN® CSENe Onto Oreer 
222 S32 ASSES BSISSSSAsq LSERS BHVSS AABSsT ASSS% SVSas SSBSS S34SZ KISS SASs¢ LSS ssksE 
SOK OOM CHOON wre aeons nownc neere Oren comme erertr Cort Cone -2nee 
SSS2F SSR2E WKSEK S5FBS3SESAR s2exze Fz322 BSS7TSR2 SaXSF SSRXBZ5 SaS2= Lsas= SSSI=q =BSERB BRSEB SBsE 
Se852 2n2es 82 —sen’ oom vote =2ee = ~ 
S825: S5RGR QELS RELEE HqGRI GSaq HAGE GLURR BLEED SERGE SARE SARTE TAGRR AUERE 
<sa2 ae ja Soe * a St a ee eS ee e m ar > os 
#952 $8982 90°98 E5Q-¥ gees Sy%es SES BERES *3¥e2 geese gS88= 8865¢ SER sgace 
& Sans oe = 6 Sa eHnen G-e nme -8 aa & = « 





sede oe 





a aes Sicdd 
SRF BEESZ S3SFS GSRSE 
sig da = a ie 





t. 





a 


Zz ql 


a 


aay 











OS DN — Go He NORe BORD BOND SEDeeEeES G& seRees cemes—es 


See SON e aeeCe SHES CO-e—s soee8 aH 


So SOR RDRDED BRR EO Cem cree 


ove Soote eee ax8e-S ozece 


— = see 


Ane erm nee pete wes 
owe CeCe eum 


rt 
eescece 








exeeo “cee ~eeee aeuwawe 


Sousce seeuw 














August 23, 1956 


19 





























—_—_ 
Umvsawarrore Ra rics Amat Exraxens 
Net “Net - Conn , 
COMPANY premiums Ln 
writtes ; Lom | Commis-| Other Taxes 
(Countrywide) | (Countrywide) | Lomes Le eee | Net | adjust | sion and | scquisi- | General | and 
SE aden) ME eee Se | | ee 
—_—_— i 
North American C. & 8. Re. 2,427,780 1,701,087 ” 47.8 1° 0.3 a 3 
North American F. & M. Re. 133, 580 156,975 HS) 49 18.2 j 41.2 0 2 
Neeeners of Harerd Litmer| Lew! ie] S88] at] 33] S8) $] Hl 
113, 070, . 1. 
Paternelic Fire & General 96, 608 88,623 “0 “4.8 6.0 ‘4 41:7 3 * 
Prodeatial of Gr. Britais 1,025, 096 080,420) «2 4.2) -7.0 6 w4 1.9 1 
Reinsurance of N.Y. 1,321,681 1,014,800 65 42.2 -7.7 2 36.6 1, 2.3 1 
=e mes) geil 3) Hi) 38) Gy) Bt uf 
x 336 | - 1 4 1. 
tasedioane 305, 864 352, 189 M 42.0 a4 0 39.0 0 a 
Sw Notional 188 990 61,301 H. 74.3 84 6 a. 17.3 1 
ely ey? 3.38, 202 3,300, 663 Mu “4 18.8 9 0.6 ] ® 
s & Phenix Espancl.. ve, 168 ‘345,673 sey 4.8 21.9 ¥ 0.6 3 1 
pe Foc Ooseral ia: taeda 2. ri t $ o7 3 ‘ 
Urbaine Fire ssa 346, 802 6.708 | 39. @.1| 27:8 3] as 3 ! 
REINSURANCE COMPANY 
1981 Ne 17,307,262 14,303,243 49 47.1 3.7 49 39.5 
1083. 19,840,314 16, 828,808 un a4 21.6 36 41.4 i H H 
Ca gives| whore! Si] $3| ats] tl] $f i] 4 
besee 381, +510, - 1 7) 1 
10868. 26,105,440 23,421,085 a 47.7 10.8 43 05 1 i H 3 






































Arizona Court Decision 
Upholds Right of Mutuals 


to Insure Public Property 


The right of mutual insurance com- 
panies to insure public property in 
Arizona was upheld by Judge C. P. El- 
mer of superior court of Maricopa 
county (Phoenix) in the case of North- 
western Mutual vs School District 14. 
The decision conforms to the findings 
of high courts in a number of other 
states. ° 

The case grew out of the issuance 

of a five-year fire policy by North- 
western Mutual to the school district 
covering the diStrict’s properties. When 
the trustees asked the Maricopa county 
treasurer and the county school super- 
intendent to pay the premium, the lat- 
ter refused to do so upon advice of the 
county attorney. Arizona’s attorney 
general stated that the weight of 
authority indicates that public bodies 
may purchase non-assessable mutual 
insurance policies, but he refused to 
issue an opinion even though two of 
his predecessors in the office had done 
so. 
A declaratory judgment action was 
filed, and trial was held in superior 
court at Phoenix. Attorneys opposing 
the right of mutual companies to in- 
sure public property contended that 
the Arizona statute approving such in- 
surance conflicts with a provision of 
the Arizona state constitution prohibit- 
ing lending of public credit. In his de- 
cision Judge Elmer said such pro- 
hibitions never intended to apply to 
purchase of mutual insurance policies 
and that mutual insurance ‘of public 
property is proper. It is expected that 
an appeal will be taken to the supreme 
court of Arizona. 


Pa. WC Law Digest Ready 

Assn. of Casualty & Surety Compa- 
nies has published a new edition of 
the Pennsylvania workmen’s compen- 
sation pamphlet which incorporates 
changes of the law in that state along 
with a complete digest of the law and 
annotations of cases decided since the 
last publication. 
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James C. Greene Co., insurance ad- 
justers at Raleigh, N. C., has recently 
moved into its new building at 323 
West Morgan street. The building, 
Pictured above, is air-conditioned and 
contains 10,600 square feet of floor 
Space and has a large area for parking. 
The firm began business in Raleigh in 
1933 and now operates 33 offices in the 
Carolinas and Virginia. It has recent- 
ly opened new offices at Sanford, N. 
C., and at Hartsville, S. C. 


Commitee Urges Absolute 
Maximum Speed Limits, 


Greater Police Power 


National Committee on Uniform 
Traffic Laws, in an effort to stem a 
record traffic toll in 1956, is urging 
state legislatures throughout the coun- 
try to establish absolute maximum 
speed limits and to give police more 
sweeping, on-the-spot arrest powers. 

The committee pointed out that un- 
der its first recommendation any mo- 
torist exceeding the maximum speed 
limit would automatically be guilty of 
a traffic violation. At the present time 
only 19 states have established abso- 
lute maximum limits. Twenty-one 
other have prima facie limits, which 
force the arresting officer to prove 
that the exceeded speed was unsafe 
under conditions existing at the time 
of the arrest. Eight states have limits 
designated only as reasonable and 
prudent. The committee seeks to have 
a 60 mph maximum limit established 
in rural areas with a 30 or less mph 
limit in built up areas. 

Under its second recommendation, 
the committee said that in most exist- 
ing law enforcement systems, traffic 
offenses are treated as misdemeanors 
rather than felonies. Under the com- 
mon law rule, police can make an on- 
the-spot arrest of a felony suspect, but 
must get a court warrant for the ar- 
rest of a misdemeanor suspect. A new 
law, allowing-on-the-spot arrests of 
misdemeanor suspects would make 
possible the apprehension of many vi- 
olators who now escape prosecution, 
the committee said. j 

At the present rate of accident ex- 
perience, National Safety Council pre- 
dicts that deaths at year’s end will to- 
tal a record 42,000, and total accidents 
will approach the 10 million figure. 


DANGER 


SPEAK OUT 
FOR UNIFORM 
TRAFFIC LAWS 
IN CIVIC GROUPS — 


IN TRADE 
ORGANIZATIONS — 


IN PERSONAL 
CIRCLES — 


SPEAK OUT. 
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Our automatic treaties combine, on a 
quota share basis, American Stock 
Companies and Lloyd's, London, pro- 
viding strength and security for you 
and your insureds. The classes of cov- 
erage listed below are merely a few 
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The insurance business has more 
than a lay interest and stake in traf- 
fic safety. However, there has been 
some tendency to become concerned 
about traffic accidents when loss ratios 
and rates are going up, and to relax 
when these two indices are declining. 

The traffic accident problem is so 
large, complicated and difficult, that 
no one group of persons, even with a 
special interest in it, such as automo- 
bile manufacturers, insurers, and law 
enforcement officers, comes to grip 
with it in more than one of its phases. 

Consequently the insurance business 
is not peculiar in never having clearly 
defined what its proper function and 
responsibility is with respect to traf- 
fic safety—and, having agreed upon 
that function and responsibility, pro- 
ceeded with sufficient purpose and 
enough money to perform the one and 
discharge the other. This is true also 
of automobile manufacturers. Being 
first in line, law enforcement authori- 
ties, traffic judges, etc., are expected 
to bear the primary responsibility, and 
often are said by the others to have the 
total responsibility. Yet like all major 
ills which affect the entire populace, 
traffic accidents are the responsibility 
of the community as a whole. 

Being partly the responsibility of all, 
traffic safety is the full responsibility 
of none. This dispersion of responsibil- 
ity is one reason progress in traffic 
safety has been and continues to be 
seriously limited. Despite some ex- 
cellent work and a lot of fine inten- 
tions, the traffic safety movement 
really is failing because there is no fo- 
cus and impact. 

More effort and more money are 
needed—the problem is not only vast 
and complicated but growing with 
great velocity as well. But coordination 
is lacking among those willing and 
able to support the movement, and 
with a special interest in doing so. 
This seems to be the thing that is per- 
mitting the problem to grow more 
rapidly than efforts to control it. There 
is no general agreement that precisely 
this, and this, and this need to be done, 
and sufficient money is not forthcoming 
to get them done. There is not, even, 
a firm conviction on the part of all 
groups with an extraordinary interest 
in traffic safety that steadily increas- 
ing control of traffic accidents is of 
such concern as to be worth the sacri- 
fice of time and money and even the 
sacrifice of group interest and the di- 
verse interests within the group. 


Time to Get Serious About Traffic Safety: I 


For example, it is apparent that the 
stake of the insurance business in traf- 
fic safety is large and continuing and 
its responsibility for such safety is 
considerable. The pressure for com- 
pulsory arises from accidents. High 
rates that keep on rising develop ag- 
gravating relations with insurance de- 
partments and legislative bodies. Dis- 
regarding the humanitarian aspects of 
the matter, insurers as trustees of oth- 
er people’s money must consider the 
traffic problem as being worth atten- 
tion and the expenditure of some dol- 
lars. Besides, it is better to do some- 
thing about traffic safety, obviously, 
than to complain about underwriting 
losses. 

Yet support of safety by the insur- 
ance business so far has been largely 
along partisan lines. 

In insurance, there is a new effort 
to get insurers together and to attempt 
to tackle the problem without arousing 
competitive differences that have 
stalled so many previous attempts 
in this direction. The rising tide of ac- 
cidents indicates that it is time for an 
all out, industrywide, inter-industry 
push to get ahead of traffic accidents 
and bring them down to something 
tolerable by a civilized community. 

Coordinating the allies who will have 
to solve the traffic safety problem (or 
accept serious consequences) appears 
to be the first step in getting the safe- 
ty program moving. Coordination 
is needed within the insurance busi- 
ness, between this business and auto- 
mobile manufacturers, etc. But money 
is needed also, and what money is 
needed is needed badly, together with 
reasonably responsive sources of mon- 
ey on a continuing basis, to support 
professional traffic safety work. 

Reviewing recent history, about four 
years ago some 25 presidents of auto- 
mobile insurers met in New York to 
consider what should be done about 
traffic safety. Nothing much came of 
the meeting because each of those at- 
tending had his own solution to ad- 
vance and support. Estimates of how 
much money was required varied from 
nothing to $15 million. Among ideas 
advocated were to advertise that rates 
are high because of accidents and to 
spend money behind the scenes with 
professional safety people. 

The meeting illustrated how easily 
competitive differences between com- 
panies rise to prevent agreement on a 
plan of action. Yet no one insurer, or 
group of similar insurers, can provide 


the money and programming without 
arousing these competitive differences 
and give the effort the appearance of 
being a special promotion for particu- 
lar interests. 

This meeting also illustrated another 
substantial barrier to agreement and 
action—plenty of opinion and too few 
facts. Everyone can see the traffic 
problem, many understand to a degree 
how accidents occur, but not why. That 
is what the professional safety experts 
want to know because it is a pre- 
requisite to any genuine solution to the 
problem. 

One assessment of the situation was 
that insurers first should agree among 
themselves on what is presently wrong 
with the traffic safety program, that 
it continues to be at best a program 
and not a movement. Some insurers 
even retained traffic safety experts 
to make a study of this phase of the 
problem and to report on it. The ex- 
perts were asked to survey the facts 
and determine needs not solutions. 
One result of this effort was to point 
up the weakness in traffic safety of 
National Safety Council, which had be- 
come almost 90% concerned with in- 
dustrial, plant safety. The council was 
reorganized, with more emphasis on 
traffic safety. 

Later, at Detroit during the meeting 
of National Assn. of Insurance Com- 
missioners, representatives of insurers 
and automobile manufacturers met to 
discuss traffic safety. Here the need of 
the safety movement for money be- 
came abundantly clear. There simply 
has not been (as there is not today) 
enough money for the professionals in 
the safety field—again largely due to 
lack of coordination among givers. To 
a degree, the best performers do not 
get the most money—but the best 
money raisers. 

This editorial will be concluded in 
next week’s issue. 


PERSONALS 


William R. Dignan of W. R. Dignan 
Associates, Cincinnati, a nationally 
known specialist in A&S, is recovering 
from critical chest and internal in- 
juries he received in an accident in 
Cincinnati when his automobile went 
out of control and struck a pole. 











John B. Rooney, secretary of Loyalty 
group, has been appointed campaign 
manager of Rep. Rodino of Newark in 
his bid for reelection to Congress. 


J. Dewey Dorsett, general manager 
of Assn. of Casualty & Surety Com- 
panies, and Michael J. Murphy, gen- 
eral manager of Assn. of New York 
State Mutual Casualty Companies, 
have been named to the 13-man pro- 


—_—_ 
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gram committee of the New York cop. 
ference on worker safety Sept. 27-3 
at Albany. 


John H. Hunt, head of the John 
Hunt & Co. investigating and adjust. 
ing firm of Chicago was stricken with 
polio while on vacation Aug. 1. He jg 
confined at Evanston (Ill.) hospita}, 
The type of polio he contracted wil] 
not cause permanent disability and he 
expects to return to business activities 
in the near future. 


Parke A. Cooling, president of In. 
diana Ins. Co. and of Cooling-Grum- 
me-Mumford general agency, and Mrs, 
Cooling have sailed for a 10-week trip 
to Europe. They will drive their own 
car through England, Scotland, Bel- 
gium, Germany, Austria, Switzerland 
and France. 


D. M. Kinney, local agent at Greeley, 
Col., is a candidate for the Republican 
nomination to the state senate of Col- 


DEATHS 


JOHN M. MCALISTER, 59, presi- 
dent of McAlister & Aderholt general 
agency of Greensboro, N. C., died at 
Cone hospital, Greensboro, after a 
short illness. He was an executive 
committee member of North Carolina 
Fire Insurance Rating Bureau, was a 
member and former president of 
North Carolina Field Men’s Club, and 
was a past MLG of North Carolina 
pond of Blue Goose. Prior to entering 
the general agency business, he was a 
state agent of Springfield F.&M. 











CONNI LEE SCHAFER, six-year- 
old daughter of Ralph Schafer, an ad- 
juster for Western Adjustment at Lou- 
isville, was killed in a fall from a horse 
on a farm near Indianapolis. The Scha- 
fers were visiting relatives when the 
fatal accident occured. 


MILTON ACKER, 64, manager of 
the general liability division of Na- 
tional Bureau of Casualty Underwrit- 
ers, died at Memorial hospital in New 
York City after a short illness. 

Mr. Acker had countless friends in 
the insurance business. He was recog- 
nized as a leading authority on general 
liability insurance and was regarded 
as one of the best informed men on 
developments in the general liability 
field. 

He was the senior member of Na- 
tional Bureau staff in length of service, 
having joined the organization in 1913. 
His 43 years with the bureau were in- 
terrupted only by army service in 
World War I. He joined the bureau, 
then known as National Workmen's 
Compensation Service Bureau, as an 
inspector for the New York City and 
Newark offices. Later he organized the 
bureau’s branch in Hartford and be- 
came its manager in 1915. He returned 
to New York as assistant superinten- 
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ATLANTA 3, GA.—432 Hurt Bldg., Tel. Mur- 
ray 8-1634. Fred Baker, Southeastern Man- 
ager. 


BOSTON 11, MASS.—207 Essex St., 
Tel. Liberty 2-1402. Roy H. Lang, 
land Manager. 


Rm, 421, 
New Eng- 


CHICAGO 4, ILL.—175 W. Jackson Blvd., Tel. 
Wabash 2-2704. O. E. Schwartz, Chicago Mgr. 
R. J. Wieghaus, Resident Manager. 


CINCINNATI 2, OHIO—420 E. Fourth Street, 
Tel. Parkway 1-2140. Chas. P. Woods, Sales 
Director; George C. Roeding, Associate Man- 
ager; George E. Wohlgemuth, News Editor; 
Arthur W. Riggs, Statistician. 

DALLAS 1, TEXAS—708 Employers Insurance 
Bldg., Tel. Prospect 1127. Alfred E. Cadis, 
Southwestern Manager, 


DETROIT 26, MICH.—502 Lafayette Bidg., 
Tel. Woodward 1-2344. A. J. Edwards, Man- 


ager for Indiana and Michigan. 


KANSAS CITY 6, MO.—605 Columbia Bank 
Bldg., Tel. Victor 2-9157. William J. Gessing, 
Resident Manager. 

MINNEAPOLIS 2, MINN.—1038 Northwestern 
Bank Bldg., Tel. Main 5417. Howard J. Meyer, 
Northwestern Manager. 

NEW YORK N. ¥.—99 John Street, Room 
1103, Tel. Beekman 3-3958. J. T. Curtin and 
Clarence W. Hammel, New York Managers. 
NE K 2, N. J.—10 Commerce Ct., Tel. 
Mitchell 2-1306. John F. McCormick, Resident 

anager. 


OMAHA 2, NEBR.—610 Keeline Bidg., Tel. 
Atlantic 3416. Fred L. White, Resident Man- 
ager. 


PHILADELPHIA 9, PA.—1027 S. Broad St. 
Room 1127, Tel. Pennypacker 5-3706. Robert 
I. Zoll, Middle Atlantic Manager. 

SAN FRANCISCO 4, CAL.—Flatiron ae * . 


Market St., Tel. Exbrook 2-3064. 
Wheeler, Pacific Coast Manager. 
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jent of the inspection department in 
1918. After the war he rejoined the 
pureau in its compensation and liabili- 
ty division and in 1924 became manag- 
r. 
‘ For many years Mr. Acker lectured 
on casualty insurance at Columbia 
yniversity and wrote widely on the 
subject. 


GEORGE W. SCHURTER, 60, local 
agent at Madison, Kans., died there 
of a heart attack. Mr. Schurter began 
his agency career in 1930. 


ARNOLD C. TADLOCK, 62, local 
agent of Greenville, N.C., died at his 
home there. He was executive vice- 
president and secretary of First Feder- 
al Savings & Loan Assn. of Greenville. 


SIDNEY A. FETTER, 65, a partner 
in the Louisville agency of Fetter, Ed- 
wards & Wall, died at Santa Fe, N.M., 
where he had gone for a vacation after 
an illness of about three weeks. 


BEN V. SMITH, 96, attorney and in- 
surance agent of Somerset, died of a 
heart attack in Somerset, Ky. 

Judge Smith established his legal 
practice and an insurance office in 
1891. He served as both county and 
circuit judge of Pulaski County, and 
once ran for Congress but was defeat- 
ed. He practiced law for more than 40 
years with his son, Ben D. Smith, then 
retired from law to concentrate on in- 
surance. 


ALVA R. HANNERS, 79, former 
metropolitan New York department 
manager of Commercial Union, died at 
his home in Delray Beach, Fla., after 
a long illness. He had retired in 1946. 
He was secretary of London Assurance 
before going with Commercial Union. 
He was also a past president of New 
York Fire Insurance Exchange. 


0. K. MANNAN, 57, Indianapolis lo- 
cal agent and owner of the agency 
bearing his name, died at Methodist 
Hospital in Indianapolis. 


E. J. MILLER, agency director of the 
A&S department at San Francisco for 
Massachusetts Bonding, died. He had 
served with Penn Casualty and Gen- 
eral Accident at New York City and 
with Globe Indemnity on the west 
coast. He was one of the organizers 
of San Francisco A&H Managers Assn. 


JAMES A. MONAGHAN, 54, assist- 
ant secretary of Carpinter & Baker, 
New York brokerage firm, died sud- 
denly in Nassau hospital, Mineola, 
N. Y. He joined the firm in 1918 and 
was in charge of the hull underwrit- 
ing department. 


DELEON WILKERSON, 41, local 
agent in Lumberton, N. C., died sud- 
denly at his home there. 


HARRY BIRD, 83, retired vice-pres- 
ident, secretary and director of Talbot, 
Bird & Co., died in Newark after a 
short illness. His home was in Nutley, 
N. J. At his death he was vice-presi- 
dent and director of Universal. He 
entered insurance with Bird & Jacobs, 
trokers, in 1899, which became Sam- 
uel Bird Jr. & Co., brokers, in 1901, 
Talbot Wallace & Co., underwriters, 
in 1909 and Talbot, Bird & Co. in 1913. 
He was in charge of the loss depart- 
ment, 

_ He became a vice-president of Un- 
versal when it was established in 
1921 by the late Samuel Bird, his 
brother, In 1921 he was president of 
National Board of Marine Underwrit- 
‘ts. He was instrumental in merging 
that board with Board of (Marine) 
Underwriters of New York and later 
served as its president. 


Glens Falls Has 6.1% 
Increase in Premiums, 
But Total Net Loss 


Written premiums of Glens Falls 
and its affiliates for the first half year 
amounted to $38,709,751, an increase 
of 6.1% over the same period of the 
preceding year, according to G. D. 
Mead, president. Unearned premium 
reserve was increased by $2,153,210. 
Consolidated operating results of the 
companies for the first six months pro- 
duced a total net loss of $1,161,011, 
after absorbing a loss from underwrit- 
ing of $2,810,066. 

Mr. Mead reported that the increase 
in the unearned premium reserve, to- 
gether with increased loss ratios in 
most of the major lines, was responsi- 
ble for the underwriting loss. It ap- 
pears, he said, that sharp increases in 
claims and losses during 1956 are 
fairly general throughout the insur- 
ance business. 

Assets of the companies reached an 
all time high and income from invest- 
ments developed an increase of 9.2%. 
Total assets were $148.375,762, com- 
pared with $146,908,432 on Dec. 31, 
1955. 

Income from investments totaled 
$1,581,924. After allowing for divi- 
dends, the consolidated capital funds 
were $49,929,498 June 30, compared 
with $50,176,026 at year end. 





Ia. Agents Holds Conference 
on Family Auto Policy 


Iowa Assn. of Insurance Agents held 
a one-day special conference on the 
new family auto policy in cooperation 
with Drake University’s community 
college. Among the discussion leaders 
were James J. Chastain, professor at 
Drake; James A. Buford, state agent 
for Kansas City F.&M.; Donald Jones, 
Iowa manager of Wolverine; Virgil M. 
Day, special agent for Aetna; Fred D. 
Lewis, professor at Drake, and Thomas 
W. Hyland, general agent for North- 
western Mutual Life. 


STOCKS 


By H. W. Cornelius Bacon, Whipple & Co. 
135 S. LaSalle St., Chicago, Aug. 21, 1956. 



















































Bid Asked 
Aetna Casualty  .....cccccccccccccssecceses 127 130 
POUR FICC sccessriscecisersecsvotintsssecocssses 64 654 
Aetna Life 180 185 
pO ae eres 3212 33% 
American Equitable .. 33 344 
American Auto occ 25% 26% 
American, (N.J.) 30 31% 
American Motorists ..... 13 14 
American Surety 19% 20% 
Boston 34 35% 
Camden FUreC  ...c...cccccccsorseccccccccnseeseese 28 29 
Continental Casualty ....... 100 102 
Crum & Forster COM, «0... 61 6244 
Federal 36% 3742 
Fire ASSOCIAtION  ......c.ccccceeseeneeeeeee 48 50 
Fireman’s Fund orccccsscsssssseeeeeseenee 55 56% 
Paremmemn’s, (10. J.) ccccescecccsesesesssssse 3942 4012 
General Reinsurance _ ........0 45 4614 
Glens Falls 70 71% 
Globe 8 Republic ...c.ccccccccceeseeee 21 22 
Great American Fire .. 35 36 
Hartford Fire ......... 140 145 
Hanover Fire .. 4012 42 
me » Seo 43 at 
Ins. Co. of No. America 99 101 
Maryland Casualty 34 35 
Mass. Bonding .... 33% 32 
National Casualty . 55 Bid 
National Fire 131 133% 
Mationial UWiiteeh « <...cceccescscccssesscccssesess 404 42 
New Amsterdam Cas.  rccscssssvsee 49 50'4 
New Hampshire  .......ccssecsesseeeereeeee 40% 42 
North River 35 36 
CI CII ccc cinsiceccccacciacrnnccerins 241% 2412 
PROCRER COU. ceciccrceescccsccenvsvecccsernse 74 76 
Prov. Wash. 23 24% 
a 8 a ee 54 56 
Security, Conn. ........... 41 
Springfield F. & M. . 53% 
Standard Accident  .W.........0ssse 53 
Travelers 4% 
U.S.F.&G. 65% 
U. §S. Fire 24% 








West Virginia Agents 
Set Attendance Record 


(CONTINUED FROM PAGE 2) 
of the Security—Connecticut, dis- 
cussed mercantile block policies, as re- 
ported in last weeks issue. 


P. A. McHugh of America Fore dis- 
cussed multiple peril dwelling policies. 
These speakers appeared on a ques- 
tion and answer panel in the after- 
noon, with Roy S. Thompson as mod- 
erator. 

George S. Hanson, secretary and 
general counsel of NAIA, discussed 
“An Agent’s Stake in Regulation of In- 
surance.” He warned that the poten- 
tial dangers inherent in the Federal 
Trade Commission ruling on jurisdic- 
tion cannot be minimized in any way 
and that all forces in the business 
must work together to continue state 
regulation. 

Mr. Smith gave his annual report. 
Mr. Watts, chairman of the confer- 
ence committee for 15 years gave his 
report and asked that he be relieved in 
favor of younger talent. He received 
a standing ovation. 


25 Pass Casualty 
Society's Exams 


Eight associates have successfully 
completed examinations for fellow- 
ship in the Casualty Actuarial Society 
and 17 others have qualified for mém« 
bership as associate fellows. 

The fellowship candidates are N. J. 
Bennett of the Florida department, 
Martin Bondy of the New York de- 
partment, J. H. Boyajian of California 
Inspection Rating Bureau, W. V. B. 
Hart Jr. of Aetna Fire, R. H. Kallop of 
National Council on Compensation In- 
surance, J. H. Muetterties of Industrial 
Indemnity and J. W. Thomas of Trav- 
elers. 

The candidates for associate fellow- 
ship are R. A. Berg Jr., R. L. Born- 
heutter, S. A. Dorf, M. R. Drobisch, 
L. B. Dropkin, J. E. Faust Jr., P. R. 
Flack, E. J. Klaassen, S. S. Kakgill, 
L. F. Mathwick, H. J. Phillips Jr., A. D. 
Phinney, L. H. Roberts, E. M. Smith, 
L. L. Tarbell Jr., P. A. Williams and 
J. H. Woodworth. 

The new fellows and associates will 
be admitted at the society’s annual 
meeting Nov. 16-17 in New York. 











Shown at the annual meeting of West Virginia Assn. of Insurance Agents are 
officers and members of the executive committee, from the left they are William 
F. Watts of Beckley; Frank R. Bell Jr. of Charleston; Thomas McHenry, execu- 
tive secretary of the association; Rosser Long of Fayetteville, newly elected 
president; Clyde E. Smith Jr. of Martinsburg, retiring president; Clifton Dysche 
of Berkeley Springs; S. P. Goodman of Williamson; and Paul Neville of Morgan- 


town. 
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Okla. Field Club to 
Hold Agents Forum 


The annual Oklahoma Insurance Fo- 
rum, sponsored by Oklahoma Fire 
Underwriters Assn. for local agents 
throughout the state, will begin Sept. 
11. Some 60 stock company field men 
will participate in the forum which was 
attended by 1,000 agents last year. 

Subjects for this year’s program are 
inland marine, farm and crop hail, 
homeowners, CDP, mercantile block, 
fire rules and rates, agency advertising 
and automobile and casualty cover- 








Members of Oklahoma Fire Under- 
writers Assn. who will direct the as- 
sociation’s annual Oklahoma Insurance 
Forum are: W. B. Highleyman of Trav- 
elers, George W. Leighton of Home, 
association president, and Walker K. 
Williamson of North British group. 


ages. In addition there will also be 
noon luncheon and speech by a mem- 
ber of the Oklahoma Assn. of Insur- 
ance Agents. 

The forum schedule is as follows: 
Woodward, Sept. 11; Enid, Sept. 12; 
Tulsa, Sept. 13; McAlester, Sept. 18; 
Ardmore, Sept. 19; Laughton, Sept. 
20; and Oklahoma City, Sept. 21. 





Peace Garden Pond of 


North Dakota Elects Mason 


Peace Garden pond of North Da- 
kota has elected Sidney Mason of 
Royal-Liverpool group most loyal 
gander. 

Other new officers are Peter N. Heg- 
renes of Fire Underwriters Inspection 
Bureau, supervisor; Richard J. Shamla 
of America Fore, custodian; Yale L. 
Gooden of Hartford Fire, guardian; 
Cyrus O. Young of Western Adjust- 
ment, keeper, and Joel B. Sigdestad 
of Home, wielder. 





Holmes Retiring as 
Buffalo State Agent 


William B. Holmes, state agent of 
Buffalo in eastern New York, is re- 
tiring Sept. 1. He has been in insurance 
30 years, the past 14 with Buffalo. He 
is a past president of New Jersey 
Special Agents Assn. 

He will be succeeded by H. T. Bau- 
mann, who has been associated with 
Mr. Holmes the past several months. 


American Makes West 


Coast Promotions, Changes 
William E. Norby, special agent for 
American at Spokane, has been trans- 
ferred to Fresno, Cal. 
Stanford J. Rich, most recently with 





a local agency and a former field man 
for the group, has rejoined the organi- 
zation and will take over the eastern 
Washington territory formerly hand- 
led by Mr. Norby. 

George Harsh has been promoted to 
California state agent with headquart- 
ers at Sacremento and John J. Cal- 
lahan, formerly in the San Francisco 
peninsula field, has been transferred to 
Oakland. 





American Advances Norby, 
Harsh, Callahan, Rich 


on Pacific Coast 


American has promoted or trans- 
ferred four field men to Pacific Coast 
territories. 

William E. Norby has been pro- 
moted from special agent to state 
agent at Fresno, Cal. George Harsh 
has been advanced from special agent 
to state agent at Sacramento. John J. 
Callahan has been transferred as spe- 
cial agent from Menlo Park, Cal., to 
Oakland, and Stanford J. Rich has 
been named special agent at Spokane. 

Mr. Norby will be assisted in his 
new post by Robert F. Young, special 
agent. 

Mr. Harsh joined the company in 
1948 as an underwriter and was named 
special agent in 1950. He will be as- 
sisted by James R. Smith Jr. and 
Ralph P. Milnor, special agents. 

Mr. Callahan’s former territory will 
be served by Kenneth D. Duggan and 
Charles A. Sloan Jr., special agents. 

Mr. Rich recently returned to the 
company after working for a short 
period as a local agent. 





Duncan N. Y. Special 


of Security-Conn. 


Security-Connecticut has appointed 
Ronald H. Duncan special agent in 
Westchester county, N. Y., at New 
York City. He started in insurance 
with Phoenix of London in 1948 as an 
underwriter and became a_ special 
agent in 1949. He subsequently joined 
Loyalty group as supervisor of A&S in 
New York. He is an instructor at In- 
surance Society of New York. 





Lloyd Retiring as 


Buffalo State Agent 


Alvin P. Lloyd, state agent of Buf- 
falo in Pennsylvania, Maryland and 
District of Columbia, is retiring Sept. 
1. He has been in insurance almost 50 
years. He will be succeeded by F. P. 
Berthold, who has been associated with 
Mr. Lloyd in the territory more than a 
year. 


Smith to Kentucky Field 


for Hartford Accident 


Hartford Accident has named Stut- 
son Smith as special agent for Ken- 
tucky, with headquarters at Louisville. 
He will succeed Walter Peak. 








Fireman’s Fund Names 
Allen Tex. Special Agent 


J. C. Allen has been named south 
Texas special agent for Fireman’s 
Fund group with headquarters at 
Westlaco. He will be associated with 
Special Agent T. J. McLemore, Marine 
Special Agent Don Rudloff and Fidel- 
ity—Surety—Casualty Special Agent 
Homer E. Martin. 





Great American Names 
Wolfe Mass. Field Man 


Great American has appointed Al- 
fred F. Wolfe special agent in western 
Massachusetts at Springfield, suc- 
ceeding Peter R. Briggs who resigned 
Mr. Wolfe was formerly manager of 
the Boston field office of Home. 


Kentucky pond of Blue Goose will 
hold its annual outing, Sept. 20, at 
Lexington country club. 


F.&D. Makes Six 
Changes in Field 


Fidelity & Deposit has made six 
changes in its field organization. 

William E. Henderson Jr., manager 
at Buffalo has been appointed resident 
vice-president in charge of the Boston 
office, succeeding Charles E. Megargel 
who resigned. First employed in 1938 
as a solicitor in the company’s St. 
Louis office, Mr. Henderson became 
assistant manager of that branch and, 
in 1952, was advanced to manager at 
Buffalo. 

James F. Neale Jr., associate man- 
ager at Milwaukee has been named to 
succeed Mr. Henderson as manager at 
Buffalo. 

William E. Shaw, manager at Cin- 
cinnati, has been appointed associate 
manager in Detroit. A member of the 
company’s field organization since 
1928, Mr. Shaw was formerly assistant 
manager in New York City. 

Robert C. McCarthy, assistant man- 
ager at Pittsburgh, has been named 
manager at Cincinnati. He joined the 
company in 1951. 

Francis X. Linsenmeyer, assistant 
manager at Cleveland, has been ad- 
vanced to manager there. 

John W. Bowen, special agent in 
Salt Lake City, has been promoted to 
assistant manager there. 








Hyde with Phoenix, Eng. 


Not Phoenix-Conn. 


John F. Hyde has joined Phoenix of 
London, not Phoenix-Connecticut, as 
reported in the Aug. 2 issue. Mr. Hyde 
will be special agent at St. Petersburg, 
Fla., not Jacksonville, as stated. He 
formerly was Michigan special agent 
of Hartford Fire. 


American Surety Forms 
$2 Million Life Company 


(CONTINUED FROM PAGE 2) 
write $5 million of business its firy 
year. 

The company has 39 branch Offices, 
he added. If it can place in each one a 
life department, it should be able to 
put in force a very substantial volume 
from its present agents. 

. . . 

A. F. Lafrentz, chairman of Ameri- 
can Surety, called attention to the fact 
that British companies do life business 
along with other lines. A man goes to 
the life department for mortgage 
money. The life department sends him 
to the fire department for property 
protection. His plans call for a garage, 
so he needs automobile liability. 

The British companies, he pointed 
out, operate principally through 
branch offices. One fully multiple line 
insurer gets insured’s entire business, 
If an insurer could do this in the US,, 
it could bring down operating expens- 
es and even claim costs. Mr. Lafrentz 
said he long had been an advocate of 
multiple line operation. 


Harold Allen of the banking firm 
of Allen & Co., a director of the life 
company and a trustee of American 
Surety, said he believed formation of 
American Life to be a forward step, 

Other directors of the life company, 
trustees also of American Surety, who 
attended the luncheon are Charles C, 
Auchincloss of the investment banking 
firm of F. S. Moseley & Co., Percy C. 
Magnus of Magnus, Mabee & Rey- 
nard, Essential Oils, and Herman £, 
Muller of the certified public account- 
ant firm of Milligan Muller & Co. 





Late News Bulletins... 





(CONTINUED FROM 
because the company’s advertising as a whole on this point is not false, decep- 


tive or misleading. 


More Features for NAIA Convention 

At the sales workshop session of National Assn. of Insurance Agents during 
the convention in New York Sept. 17-19 Arthur H. Motley, president of Parade 
Publications, Eugene F. Gallagher, manager at Chicago for Planet, and H. T. 
Moran, Oklahoma City agent, will prticipate. Warren Bodwell of Manchester, 
N. H., past chairman of Eastern Agents Conference, will moderate. 

At the agency management workshop Floyd Rice of Warren, Pa, member 
of the NAIA agency management committee, will demonstrate how agents can 
develop their own agency cost analyses from the NAIA agency cost survey. 
William R. Van Dusen of Sherman Oaks, Cal., will talk to this session on prem- 
ium collections. A research study performed by the National Records Man- 
agement Council will be presented. Jack Daniels of Hobbs, N. M., will coordin- 


ate this workshop. 


Refuses to Stay N. A. 10% Deviation in D. C. 


U S. Appeals Court has refused to grant a temporary injunction to stay the 
recent 10% deviation fire and extended coverage recently granted to North 
American in District of Columbia. The injunction was sought by two D. C. 
companies, National Capital and American Fire, on grounds that the deviation 
from bureau rates would cause unfair competition to the disadvantage of the 


smaller companies. 


La. Rating Commission Meets 

Louisiana Insurance Rating Commission this week held its first working 
meeting since the appointment of Commissioner Rufus Hayes to succeed Wade 
Martin Jr. The three rating divisions jointly considered a number of filings 
which have been pending for some time, including homeowners A, B, and C, 
the family automobile policy, the. mercantile block, and the automobile death 
and disability coverage of National Bureau of Casualty Underwriters. It was 
expected that the commission would approve all of the policies. 


Bank Defalcation of $826,539 Insured 


The alleged defalcation of $826,539 from First Citizens Bank & Trust Co. of 
Kinston, N. C., was reportedly fully covered The primary bond was in Peer- 
less and the excess in London Lloyds. J. E. Peterson, bank official, is said to 
have confessed that he used the money to gamble, in letters written to his wife 
and the bank before he shot himself last June 18. 
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Opinion Issued in Cleveland Board Anti-Trust Suit 





(CONTINUED FROM PAGE 1) 








attempted to monopolize such trade 
and commerce in violation of the Sher- 
man act. The government’s case is 
pased entirely upon its claim that the 
challenged rules of the board consti- 
tute boycotts that are illegal. 


In its answer the board does not 
deny the existence or enforcement of 
the rules against which complaint is 
made, but asserts that the rules are 
appropriately adopted for the purpose 
of accomplishing proper objectives; 
that their operation results in no dis- 
parity of economic power or hardship 
among the persons affected thereby, 
and that competition in business enter- 
prise are either not affected or im- 
proved by the operation of the rules. 
It also maintains that if the rules be 
considered as boycotts, the restraints 
they impose are reasonable “in the 
light of the circumstances in which 
they operate” and do not violate the 
provisions of the Sherman act. The 
board was reorganized and its rules 
revised on April 15, 1953, resulting in 
the elimination of the in-or-out rule, 
the reciprocity rule and the non- 
deviation rule. In a supplemental an- 
swer, the board raises the issue of 
mootness as to these three rules. The 
poard averred that neither it nor its 
members can now or any time in the 
future reenact or enforce in-or-out 
tule, the reciprocity rule or the non- 
deviation rule, and that the enforce- 
ment of those rules is now impossible 
and that there is no reasonable ex- 
pectancy that said rules will be re- 
enacted or enforced in the future. 

In his opinion, Judge McNamee de- 
fined each of the three rules, reviewed 
related decisions, and then in separa- 
rate considerations held that the issue 
of the legality of each of the rules is 
moot. 


Judge McNamee granted the gov- 
emment’s motion for summary judg- 
ment on the direct writer rule on 
grounds that it is “designed to prevent 
the companies against whom it is di- 
rected from engaging in competition 
for the sale of insurance in the local 
market.” He saw the rule as excluding 
from membership in the board, those 
agents who represent companies that 
sell through branch offices in the 
county as well as an agreement among 
the members of the board to refuse to 
deal with insurance companies who 
sell insurance directly to policyholders. 
The board urged that the rule is justi- 
fied as necessary to protect the agents 
against insurance company domina- 
tion and is of benefit to the public in 
that an independent agent is in a posi- 
tion at all times to act effectively in 
the interest of insured. He agrees that 
the rule is designed primarily to pro- 
tect and safeguard the agent’s interest 
in the expiration records. He said in- 
surance companies that are estab- 
lished as a local branch and in direct 
competition with its agents undoubt- 
dy would be in an “advantageous 
dosition to engage in piracy of those 
tights, but in the absence of evidence 
indicating such a purpose, it cannot 
be presumed they would do so. The 
d recognizes as legitimate compet- 
iors direct-writing companies which 
deal exclusively through their own 
agents or employes, but the contrary 
s true with respect to companies that 
deal through board members. These 
Companies have been the beneficiaries 
of a large volume of business done by 
members of the board and they are 





vulnerable to the threat implicit in 
the rule. As far as records show they 
have always respected the rights of 
independent agents to control their 
businesses: yet the board refuses to 
consider these companies as legitimate 
competitors and seeks to prevent them 
from doing what other direct-writing 
companies may do freely. By contract 
or by custom, insurance companies are 
bound to refrain from competing with 
their independent agents for the re- 
newals of policies written for the com- 
panies by such agents. The companies 
are not thereby precluded from com- 
peting with other independent agents 
and other direct-writing companies for 
renewal business or for new business. 
Except as they are bound to observe 
the renewal rights of their independ<« 
ent agents, insurance companies have 
the right to compete in all other re- 
spects in the sale of insurance in the 
local market. With the exception 
noted, these companies no less than 
other direct-writing companies must 
be regarded as legitimate competitors 
of board members. It is in their capaci- 
ty as independent businessmen and 
for the purpose of protecting their in- 
terest as such that the members of the 
board have combined in a_ boycott 
against such companies. Such a boy- 
cott is illegal. The defendant has not 
sustained the burden of justification. 
The direct writer rule is a group’s re- 
fusal to deal which relies upon coer- 
cion to effectuate its purpose and, 
under the authorities cited in this 
opinion, it must be held to impose an 
unreasonable restraint of competition 
in interstate commerce.” 


7 e e 


Judge McNamee saw the rule pro- 
hibiting the agents from accepting 
policy-writing or policy-recording 
services from insurance companies as 
designed “to prevent insurance com- 
panies from establishing branch of- 
fices in Cuyahoga county for the pur- 
pose of furnishing these services .free 
to board members.” He said that since 
the reorganization of the board, the 
objectionable aspects of the rule have 
been removed and there is now no 
prohibition against class II or class III 
members accepting financial aid from 
insurance companies. He said it ap- 
pears unlikely that class I members 
(those who have been insurance agents 
for more than five years and devote 
their full time to the business) will 
need or seek financial assistance from 
companies in operating their offices.” 
But it is not improbable that some 
class II and class III members would 
seek and welcome such assistance. If 
so, there is no provision in the revised 
ruling as to obtaining it. However, it 
does not appear that at the present 
time there is any branch office insur- 
ance company in Cuyahoga county 
which furnishes these services to 
agents. Thus, while the rule has been 
revised, there has been no practical 
change in the situation of either 
agents or companies. This may be due, 
in part at least, to the 1937 agreement 
between several insurance companies 
and the board by the terms of which 
the companies agreed to discontinue 
operating branch offices rendering 
those services to agents. There is no 
evidence tending to show whether it is 
likely that companies will again re- 
establish branch offices solely for such 
purposes, nor, in the present state of 
the record, is it clear what effect, if 
any, the rule considered independently 
of the direct writer rule, has upon 


{ 


competition. In view of this, the mo- 
tions of both plaintiff and defendant 
will be overruled, and jurisdiction re- 
tained as to this issue for determina- 
tion on the merits.” 

Judge McNamee defined the mutual 
rule as “limiting membership in the 


board to agents who represent stock 
insurance companies exclusively. The 
rule constitutes an agreement among 
the members of the board to refrain 
from representing any mutual insur- 
ance company. Unlike the direct writer 
rule, the mutual rule exerts no coer- 
cion upon outsiders. It has no coercive 
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507 heum Building, Tulsa, Oklahema 
Phones LU 2-5460 GI 7-3886 











UTAH-IDAH® 








JOHN H. HUNT & CO. 
, Chicago 6, Il. 
eae by 2 re and Adjusters . 
ALL CASUALTY LINES 


vicinity, Waukegan, 
Ill, Gary, ond and Northwestern Ind 
Waukegan Branch Gary Branch 
48. Gen 1228 W. Sth St 
Tel. DElta 6-8822 Tel. TUrner 2: 








24 Hour Service 
Phone HArrison 7-0153 Night—TErrace 4-7840 





IWSURAMCE ADJUSTERS 
428 So. Main - Salt. Lake City, Utah 
Tandy & Wood Bidg. - Idaho Falls, idaho 
Sonnenkalb Bidg. - Pocatello, idaho 
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effect upon mutual companies or other 
agents. It applies no economic pressure 
upon either mutual companies or 
agents for the purpose of compelling 
them to do or to refrain from doing 
anything. It contains no threat of eco- 
nomic reprisal for any course of action 
contemplated by mutual agents or 
companies. Such companies and agents 
are entirely free to compete with 
board members and others and they 
do so in most instances with the com- 
petitive advantage of being able to 
offer mutual insurance to prospective 
buyers at a lower cost. They are free 
to solicit clients of board members. 
Renewal rights of board members are 
free. There is no restraint upon the 
competitive endeavors of anyone ex- 
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Service Guide 


The LAWRENCE WILSON COMPANY 
Managing General Agents 
““Unexcelled Insurance Facilities" 

_ SERVICE TO LOCAL AGENTS 
AND BROKERS EXCLUSIVELY 
First National Bank Blidg., Tulsa 3, Okla. 
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MULTIPLE LINE COORDINATION 


Hoydens Hill Road Fairfield Connecticut 
Clearwater 9-8852 








INSURANCE STOCK SPECIALISTS 
Wood, Struthers & Co., Inc. 
As Established 1905 
J. William Middendorf 
30 Wall St., New York 5, N. Y. 
Telephone: WHitehall 3-7474 











cept the companies that issue the poli- 
cies,” 

Judge McNamee went on to sum- 
marize that the rule does not appear 
to be an attempt to monopolize busi- 
ness, but rather to prescribe qualifica- 
tions for membership on the board. He 
said that in the light of the many con- 
siderations advanced, “the rule which 
restricts membership to those agents 
who represent and continue to repre- 
sent stock companies exclusively does 
not seem unreasonable.” 


He said, “The rule is also an agree- 
ment among the members not to com- 
pete with one another by selling mu- 
tual insurance, or, as otherwise stated, 
it is an agreement of the members not 
to represent mutual companies. It is 
this concerted refusal not to deal with 
mutual companies that the govern- 
ment claims constitutes unreasonable 
restraint of trade.” 

Judge McNamee also reviewed ar- 
guments of the government and testi- 
mony of several mutual agents and 
concluded that under the “evidence in 
the record it cannot be held as a matter 
of law that the competition of mutual 
companies has been substantially less- 
ened by the board rules or that mutual 
companies or their agents have suf- 
fered economic injury by virtue of its 
operation. Nor has the government 
submitted evidence tending to show 
that the rule has affected the price 
structure of the insurance business in 
Cuyahoga county or otherwise detri- 
mentally affected the public interests. 
While the board’s evidence is suffi- 
cient to repel the government’s attack, 
it does not meet the standard of proof 
required to sustain the board’s motion 
for summary judgment. The board’s 
proof does not compel the inference 
that no harm has resulted or probably 
will not result to mutual companies 
or the public. In view of the paucity 
of relevant evidence, it can’t be held 
as a matter of law that the operation 
of the rule does not adversely affect 
the paramount public interest. 


“Although both parties have filed 
motions for summary judgment, it ap- 
pears that there are genuine disputes 
of fact as to the effect of the rule on 
mutual companies and the _ public. 
These are disputes which can be re- 
solved only upon a consideration of all 
relevant data in a hearing on their 
merits. Furthermore, the issues here 
presented are of such importance as 
to require the presentation and con- 
sideration of all available relevant evi- 
dence. The motions for summary 
judgment of both parties are over- 
ruled.” 

The judges 12,000-word opinion is 
being studied by the Cleveland board, 
which pointed out that it “will evalu- 
ate it in the light of contemplated fu- 
ture actions by the board.” 





Excelsior Issues 25,000 
Shares of New Stock 


Excelsior of Syracuse, N. Y., has is- 
sued 25,000 shares of new common 
stock at $10 a share. It will be offered 
to stockholders of record Oct. 10 from 
Oct. 15 to Nov. 15. 

The issue will increase the com- 
pany’s capital from $1,050,000 to $1.2 
million and will add $100,000 to the 
policyholders’ surplus. Par value of 
the stock is $6 per share. 

Gross premiums dropped 13% in the 
first six months of this year compared 
to the same period last year, accord- 
ing to Forrest Witmeyer, president. 
There was a $151,757 underwriting 
loss, but investment income gained 
$90,749, 


Nuclear Property to Cover 
Risks to $50 Million 


(CONTINUED FROM PAGE 1) 
or extra expense coverage at the pres- 
ent time, NEPIA pointed out. 

Individual companies will continue 
to handle insurance requirements of 
users of radioactive isotopes such as 
hospitals, medical centers and research 
organizations, except where unusually 
large quantities of isotopes are con- 
cerned. 

The day to day operations of the 


association will be under the direg 
management of FIA though it is, 
completely separate organization. NR. 
PIA will use FIA’s engineering any 
inspection facilities and staffs. The as. 
sociation’s headquarters will be at 9 
John stret, New York City. 

The casualty facility of the stock 
companies, also formed last May to 
underwrite nuclear third party liabjj. 
ity risks, is not yet ready to start writ. 
ing business. Policy forms and rates 
have not been completed. 
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WANTED 


HOME OFFICE EXAMINER 
CASUALTY ADJUSTERS & 
SUPERVISOR 


Positions now available for above, due to com- 
pany's well planned expansion in casualty field. 
Your experience might command an above aver- 
age salary including regular company benefits. 
Write giving details of your present status, 
interview will be arranged. 


LINCOLN CASUALTY CO. 
175 W. Jackson Bivd. 

Chicago, Illinois 

Attention: S. R. Virco 


Examiner applicants write Lincoln Casualty Co., 
Springfield, Illinois, Attention S. R. Virco. 





PRESIDENT WANTED 
FOR A SOUTHERN 
FIRE & CASUALTY CO. 


A southern fire and casualty com- 
pany seeks an executive officer. 
Casualty experience necessary. Di- 
rect replies with references to Box 
NY-53, c/o The National Under. 
writer Co., Advertising Dept., 99 
John St., New York 38, N. Y. 











COMPENSATION AND LIABILITY 
UNDERWRITERS 


Excellent opportunities in new ultra modern 
building; merit increase program, liberal 
benefits, pleasant working conditions, 36'/4 
hours. 


LUMBERMENS MUTUAL 
CASUALTY COMPANY 


a division of 
Kemper Insurance 
Beechwood Road, Summit, N. J. 
CRestview 3-9000 








MULTIPLE LINE FIELDMAN 


A progressive multiple line company requires 
the addition of a fieldman in Kentucky, travel- 
ing out of Louisville. Prefer predominantly fire 
background. Experience in Kentucky field would 
be helpful but not necessary. Splendid oppor- 
tunity for advancement. Please give full details 
as to age, experience and family status. Reply 
Box N-88, c/o The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 


SPECIAL AGENT — PENNSYLVANIA 
Fire Company new in Multiple line cov- 
erages needs Special Agent for Pennsyl- 
vania, Must locate in or near Allentown, 
Pa. Salary open. Replies confidential. 
Write Box N-76, The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, 


__ Illinois. 











CASUALTY FIELDMAN 
Expanding progressive multiple line company 
cane services of an experienced casualty 
fieldman to further develop and service an 
established fire and marine agency plant in 
Ohio. Age to 40. Include age, experience, 
education and military status in reply to Box 
N-77, The National Gaderosiier Co., 175 W. 
Jackson Blvd., Chicago 4, Illinois. 








WANTED 
MANAGER OF FIRE DEPARTMENT 
OF LARGE MIDWEST LOCAL AGENCY 


Applicant must have experience in han- 
dling risks in various parts of the country 
as well as a knowledge of the rules and 
markets for nation-wide accounts. Salary 
to be determined by experience and com- 
petence of individual. Write Box N-90, c/o 
The National Underwriter Co., 175 W. 
Jackson Blvd., Chicago 4, Ill. 











FIELDMAN— OHIO 


A prominent and progressive multiple line group 
has an opening for a Fire State Agent to travel 
Western Ohio with headquarters in Columbus. 
This is an excellent opportunity fer a production 
man of proven ability who is established in this 
territory. Salary open depending on ability and 
experience. Replies will be held strictly con- 
fidential. Write Box N-85, The National Under- 
writer Co., 175 W. Jackson Blvd., Chicago 4, Il. 








FOR SALE 
HALF-INTEREST IN AGENCY 


Located in productive area of Louisiana. $100,- 
000 annual gross premiums, selling price ap- 
proximately $40,000 with $10,000 down, balance 
on terms. Want active man preferably experi- 
enced all lines. Address Box N-95, The Na- 
tional Underwriter Company, 175 West Jackson 
Blvd., Chicago 4, Illinois. 








FIELDMAN 


for rapidly gous auto insurance company 
to develop Illinois areas. Prefer men married, 
28-38 years of age, and previous experience as 
fieldman. Please give complete history and in- 
come desired. Write Box N-97, c/o The Na- 
tional Underwriter Co., 175 W. Jackson Blvd., 
Chicago 4, Ill. 








STATE AGENT 
WANTED 
Well established, multiple line stock commen 
needs top flight state agent in Northern Illinois 


with offices at Chicago. Small territory, sub- 
stantial volume. Good salary, incentive plan 


son Blvd., Chicago 4, Tl 








AVAILABLE 


Multiple line insurance man seeks agency or 
company position. Total I5 years general In- 
surance experience, six years selling and serv- 
icing of large accounts. Middle 30's. Will relo- 
cate. Prefer Midwest or East. Address Box N-98, 
c/o The National Underwriter Co., 175 W. 








Jackson Bivd., Chicago 4, Ill. 


Desirous of purchasing small or medium 
size insurance company. Have money, 
knowledge and personnel. Interested Mid- 
west, stock or mutual. Immediate sale. Box 
No. N-99, c/o The National Underwriter 
Co., 175 W. Jackson Blvd., Chicago 4, Ill. 
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G. AGENTS 
advertise” 


a series of SATURDAY 


— 


Select and consult 


an independent 
insurance agent or 
broker as you would 
your doctor or lawyer 


\J S$ \< & ef CASUALTY -BIRE- MARINE INSURANCE 
oe : FIDELITY - SURETY BONDS 


United States Fidelity & Guaranty Co., Baltimore 3, Md. 
Fidelity Insurance Co. of Canada, Toronto 
Fidelity & Guaranty Insurance Underwriters, Inc., Baltimore 3, Md. 








From the Kidde file of fire protection case histories: 





FOUR COLOR LEATHER DECORATING PRESS 
Kidde contract 423,617 


DRYING OVEN 


RUBBER MAT 


FOUR COLOR PRESS SUPPLY REEL 


FINISH REEL 








«al 








od 








“More than 50 fires successfully extinguished, 
often at the rate of 2 per day!” 


Shown in the diagram: A four-color, artificial 
leather decorating press. Its flammable inks make 
it a prime target for flash fires of the most vicious 
nature. To guard this equipment — and its oper- 
ators — from these fires, the owners selected the 
best means of fire protection on the market today 
...a Kidde Automatic CO. Fire Extinguishing 
System. Proof that they chose wisely: More than 
fifty fires have been extinguished since the Kidde 
equipment was installed, with no harm to the ma- 
chinery, no injury to any employee. 

Custom-engineered to the requirements of the 
hazard, Kidde systems guard against every con- 
tingency. Special rate-of-temperature-rise detec- 
tors trigger the system at the very first sign of 
fire, give certain protection 24 hours a day, even 
in case of outside power failure. 


All moving parts of a Kidde system are self- 
enclosed for safety, and easy-to-read visual indi- 
cators show at a glance whether the system is 
“set” or “released.” 


Kidde systems use no falling weights, no 
clumsy mechanical triggering methods. Pneu- 
matic Control Heads insure instant discharge of 
Carbon Dioxide gas, which puts out the blaze in 
seconds, leaving no mess to harm machinery or 
equipment. Special Directional Valves allow pro- 
tection of more than one hazard from the same 
cylinder bank, and automatic switches shut off 
motors, fans, and other equipment while the sys- 
tem puts out fire. 

Perhaps you, too, have a “problem hazard.” If 
so, why not call on Kidde. For more information, 
write us about your particular problems today. 





Walter Kidde & Company, Inc., 843 Main St., Belleville 9, N. J. ® Kidde 
Walter Kidde & Company of Canada Ltd., Montreal—Toronto vo 





